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Parts, Accessory Makers 
Report Continued Uptrend 
During March and April 


Motor and Equipment Association’s Grand Index of, 


Shipments Shows Sharp Increase 
Over February 


N* YORK, April 24.—Manufacturers of 
parts, accessories and service equipment experienced 
further gains in business during March to continue the up- 


ward trend which has been noticeable in this field since the | 
according to the Motor and Equipment As-! 


first of the year, 
sociation. Preliminary 


RATE OF DECLINE 
IN CAR PRODUCTION 
IS BEING REDUCED 


New York, April 24.—The officml 
motor vehicle production figures for | 
March, issued yesterday by the De- 


partment of Commerce, revealed the 
fact that the percentage decline 
from the corresponding month of 
last year, amounting to 30 per cent., 
was the smallest falling off to take 
place in any month since May, 1930. 
There has been a steady improve- 
ment in the relation of automobile | 
production to the corresponding 
periods of the preceding year since | 
last October, when the output drop- | 
ped to 59 per cent. below October, 
1929. That was the severest drop 
of any month last year and it has | 
come in recent months to be gen- 
erally accepted as the bottom of | 
the depression for the automotive | Shipments aggregating 117 per cent. 
industry. 'of the January, 1925, base, as com- 
The showing of March in relation | pared with ninety-five in February, 
to a year was not the best made by | eighty-four 
a recent month, despite’ the fact that | March a year ago. 
its rate of decline was the smallest.| Shipments to the trade by makers 
It will be recalled that production | of service parts were 110 per cent. 
in December, 1930, exceeded that of |of the January, 1925, base, as com- 
the final month of 1929, due largely | pared with ninety-nine in February, 


April reports indicate further 
* progress. 
March usually 
February in this industry, 
the of increase this year 
greater than it was in 1930. 
business showed an increase of 
per cent. over February this year, 
compared with an increase of 12 per 
cent. in 1930. Manufacturers ship- 
ping to car manufacturers for orig- 
inal equipment reported a 23 per 
cent. gain between March and Feb- 
ruary, while the gain last year was 
18 per cent. This would indicate 
an increase in April car production. 
The grand index of shipments for 
all groups of manufacturer members 
reporting their figures to the asso- 
ciation for March stood at 113 per 


over 
rate is 
21 
as | 


ninety- 
in 


of 100, as compared with 
three in February, eighty-four 
January and 155 in March, 1930. 
| Reports by divisions of member 
manufacturers in March follow: 
Parts-accessory makers _ selling 
their products to the car and truck 
makers for original equipment made 


(Continued on Page 7) (Continued on Page 7) 


Late News Flashes 


Detroit, April 24—John B. O'Neill, director of engineer- 
ing for the Houde Engineering Corporation, has resigned. 


Prior to his connection with Houde, O’Neill was assistant | 


sales manager of the General Spring Bumper Corporation. 
He has been identified in the industry eighteen years in the 
promotion of sales for several representative manufactur- 


ing concerns. 
* ” A 


New York, April 24.—Five bus lines covering 5,000 miles 


of highway have been merged with the Atlantic Grayhound | 


Lines. These lines operate in Pennsylvania, Ohio, West Vir- 
ginia, District of Columbia, Virginia, Tennessee, 
Carolina, South Carolina, Georgia and Florida. 

a * 


Washington, April 24.—Estimated copper consumption | 


in the United States in 1930 totaled 958,850 short tons, which 
compares with 1,159,800 tons in 1929 and 990,800 tons in 1928. 
The estimate was made by the American Bureau of Metal 
Statistics. 
aE * a 

Washington, April 24.—Senator Dickinson of lowa to- 
day expressed the belief that there will be no increase in 
Federal taxes as a result of the deficit. He expects the ad: | 
ministration to apply rigid economy to the next budget. 


automotive 


shows an increase | 
but | 


cent. of the January 1925 base index | 


North, 


* AVIATION a * + * AVIATION « « [7 


Lawes) 


ss, WH 


N Is W YOR K, 


New Sales 


|_PA RTS 


SATURDAY, 


ee _ACCESSORIES 


APRIL 25, 1931 5 Cents. $12 Per Year. 


Plan Cuts Used Car 


Stocks of Philadelphia Ford 


USED CAR STOCKS 
IN NEW YORK FAR 
BELOW YEAR AGO 


ied “ Trade 
In Best Condition 
In Years 


This 


March | 


NE W YORK, April 24.—A canvass 

of leading automobile dealers in 
this city conducted by Automotive 
Daily News disclosed the fact that 
used car business is in the best con- 
dition in many years, if not in his- 
tory. 
used car stocks are far below the 
levels of the same date in 1930, an 
| in the few cases where cealers had 
more used units on hand than a 


|year ago, this was due to a notable | 


{increase in the sale of new cars. 
The Warren-Nash company re- 
ports that its used car stock at the 
| present time is 30 per cent. under 
| the number of units that were being 
' carried. 
Auburn reports that used cars, as 


(Continued on Page 7) 


BATTERY MAKERS 


| MEET IN CANADA 


in January and 167 in | 


| 
| Niagara Falls, Can. April 24.— 
The annual spring convention of 
the National Battery Manufactur- 
er Association, Inc., got away to a 
| good start yesterday with a regis- 
tration list of 96, 

Battery manufacturers of the 
United States and Canada and bat- 
tery supply men from points as far 
east as New York are gathered here 
for a two-day convention in the 
General Brock Hotel, on the 
adian side. 


Corporation and 


with sales offices 
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Sparks from Detroit 2 


Atlanta Buick dealer profits by lu- 
brication plan 3 
Editorial, “Wake Up, Dealers!” 
Page 4 
.Page 4 
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New profits in delivering 
materials 
Ford produces 38.8 per cent. of all 
cars made in 28 years..... Page 6 
Chevrolet sales top 1930 in Califor- 
nia in March 
Engineering news 
REFERENCE 
Cumulative March new passenger 
car registrations. .Pages 6, 7, 8, 9 
Major specifications and mechani- 


cal details of passenger cars. 
Pages 10, 1l 


TABLES 


In a great majority of cases | 


Dealers 50-75% in 45 Days 


HILADELPHIA, April 24.—A new sales plan oviginated 

by a Philadelphia Ford dealer, John F. Daly, and put 

into practice only six weeks ago has, it is claimed, virtually 

solved the used car problem for Ford dealers, eliminated all 

worry over this formerly troublesome department and given 

salesmen a new incentive in the form of a big commission 
* hitherto unattainable. 

Just how well it has been received 

| may be realized by the fact that the 

plan already has been indorsed by 


| the Ford Motor Company branch in 
: : | Chester, Pa., adopted by practically 
Automotive Daily News all Ford dealers in the Philadelphia 
| should be addressed to ||territory and has been accorded 
j | . 
| 350 Hudson St New | sreat favor in numerous large cities 
! ow 


. ;| outside of this district. 
, York = city. 


NTIL further notice 


all mail for the ad- 
vertising department of 


The tele- {| Here is concrete example of the 


oe success in the Philadelphia 
oes number is Canal district: One Ford dealer had $10,- 


000 worth of used cars on hand on 
March 1, before the new plan had 
been put into operation. After it 
PIERCE-ARROW SALES had started, this dealer, by April 1, 
‘had cut his stock down to $5,000 
| CONTINUE TO GAIN; | and by April 15 had reduced the 
UNFILLED ORDERS UP ity of which were not ready for 
|Ssale. Since this plan has been op- 
| erative throughout the district, the 
| Buffalo, N. Y., April 24.—-Consist- | stock of used cars in the hands of 
ent improvement in Pierce- Arrow’s | Ford dealers has been reduced any- 
sales position continued, as the first | where Stem 58 to TS per cent. 
two weeks of the second quarter | 
| marked the highest number of re-| sales; the salesmen, up to this time, 
tail sales for any two-week period/ have been interested only in trad- 
| since last May, one of the peak! ing used cars into the house. Under 
; months of 1930, according to George | the new arrangement, the salesmen 
| E. Willis, vice-president in charge} no longer try to sell the used car 
of sales. “The statement is particu- | to the dealer—they concentrate their 
larly impressive,” declared Mr. Wil- 
lis, “when it is taken into consider- | 
ation that Pierce-Arrow’s first six|commission by so doing, for the 
months’ sales record last year was whole plan works out so that the 
one of the high lights of the indus-| profit in the transaction is the 
try. salesman’s and his added incentive 
to resell quickly clears out the used 
car stock without loss to the dealer, 


“Compared with the sales average 
of the first two-week periods of Jan- 


;number of used cars so that a mere 
| $2,500 in value remained, the major- 

In the past, the dealer alone has 
done the worrying over used car 
efforts on disposing of it to a pros- 
pect and materially enlarging their 


(Continued on Page 7) 


Sales of All G. M. Cars Turn 


(Continued on Page 2) 


Can- 


mew st ses! Sharply Upward in March 


ponding month of last year, and as 
compared with the preceding month: 
March March Feb. 
1931 1930 1931 
. 35,169 43.915 25,282 
4.904 9,693 3,563 
4,655 5,143 3,072 
3,452 3,859 2,308 
961 1.383 643 
547 495 400 
346 622 219 
rl 171 


EW YORK, April 24.—All makes 
of General Motors passenger 
cars Shared in the sharp upturn in 


the retail sales of that corporation’s 
products in March, and aggregate 
business of the entire General Mo- 
tors group in that month was 43.7 
per cent. greater than in the pre- 
ceding month, according to registra- 
tion returns from thirty-one states 
and the District of Columbia. 

The totals from these states show 
aggregate registrations of General 
Motors cars of 51,085 for March, as 
against 35,531 for the same states in 
the preceding month, an increase of 
43.7 per cent., and comparing with 
61,641 in the corresponding month 
of last year, a decline of only 17.1 
per cent. 

The following table shows the 
registrations of the eight General 
Motors cars in the reporting States | 
for March, as against the corres- 


Chevrolet 
Buick 
Pontiac 
Oldsmobile .. 
Oakland 
Cadillac 

La Salle...... 
WE gc axe ca 


WOLOts. . o.4. ct 91,085 61,641 

Chevrolet regisirations, amounting 
to 36,169 in the thirty-one states 
_and the District of Columbia, com- 
pared with 25,282 in the preceding 
month, an increase of 43 per cent., 
and with 43,915 in March of last year 
in the same states, a falling off of 
17.6 per cent. 


Buick’s March total this year in 
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Follow Your Prospect and Get the Service Job 


See Page 3 
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New Essex Town Sedan at 


Used Car Stocks Reduced 
' Sharply by Ford Dealers 


In Philadelphia District’ 


(Continued from Page 1) 


In order to make his extra-large 


commission. the saiesman must, of 
course, trade the car in right. Now. 
if the dealer does not have in stock 
just the type of car wanted by the 
salesman's prospect. the salesman is 
privileged under the new plan to 
take the prospect to any Ford deal- 
er and search until he has 
the desired car. 

When the sale has been made the 
salesman then receives his commis- 
sion. and the dealer for whom he 
sold the car moves it. Therefore, it 
is the aim of al] Ford salesmen op- 
erating under the plan today to lo- 
cate used car prospects and _ sell 
them a used car, a condition which. 
as all dealers are aware, has not 
prevailed in the industry up to this 
time. Naturally, it is the increased 
compensation to the salesman which 
makes him put his best efforts into 
the sale of used cars. The changed 
attitude of the salesman's mind to- 
ward used cars has thus been brought 
about. He now knows that there is 
a profit in their sale, and if he gets 
it. it is his to keep. As a result, he 
is careful not to “go overboard” on 
his trades. When the dealer sells 
trades. and no longer has any reason 
to be troubled over them, he is in 
an especially good mood to go after 
new business, particularly when the 
stock is low and his salesmen have 
customers lined up waiting for cars 
to come in. 

Dealers are now once more anx- 
jous to trade automobiles. and the 
salesman js interested in seeing the 
trade-in taken at the right figure 
—something about which he haa 
not been troubling himseif until now 
—so that he can earn a big commis- 
sion on the sale of the car. 

So much for the reception of the 
new plan and its genera] effective- 
ness and result. Here is the basis of 
the method. 

New ear straight sales bring the 
salesman a commission of 7 pel! 
cent. This is a big incentive to can- 
vass and hunt for this business. 

New car trade sales bring the 
salesman a commission of 3 per 
cent. This is not sufficient to over- 
trade, as the big commission fol- 
lows on the resale of the trade 


Used car straight sales bring the , 


salesman a commission of $32.50 
Used car sales with a trade on 
them bring the salesman a commis- 
sion of $22.50 
These two 
missions are payable 
car is sold at the “code 
fixing of which will 
plained 
If a 


last-mentioned 

when a 

prices, 
Jater 


used 
the 


be eXx- 


used car is sold beyond 


NTIL further notice 


all mail for the ad- 
vertising department of 
Automotive Daily News 
should be addressed to 
350 Hudson St., New 
York city. The _ tele- 
phone number is Canal 
6-1000. 


located | 


com- | 


the | 


“code” prices, one-fifth of the dif- 
ference is paid to the selling sales- 
man, and two-fifths of the differ- 
ence is paid to the original trading 
salesman. 

It is permissible to sell the car be- 
low the “code” price, in which case 
;}one-half of the difference up to $25, 
and all the difference over $25 are 
deducted from the selling salesman’s 
commission, 

As in other cases, 
commissions are based 
price, f. 0. b., Detroit 

Now as to fixing 
prices: 

To the allowance made to a cus- 
tomer for his exchange car is added 
an arbitrary charge of $25, plus the 
estimated cost of repairs, if any, 
and this result is marked on the 
car in code and is the basis upon 
Which commissions are figured. 

A few examples follow: 


Supposing the salesman allows a 
customer for his exchange 


there must be made 
arbitrary charge of 


all 
on 


car 
list 


new 
the 


the used car 


car £150.00 
On taking it it 

against it the 25.00 
estimated of 


in resale 


the 
put it 


cost 
shape 


ana 

to 
rhe total 

amounts 


repair 
say 


10.00 
charge 


to 


agAINST 
36.00 


185.00 
210.00 


so the code price 


rhe salesman sells it 
rhe difference 
price and the 
minus $185, or 

The salesman is paid for selling the 
used cat 
also one-fifth 
between the 


price, which 
two-fifths of the 
is paid to the original 
this amount being 

So the salesman’'s total commission, 
if he is the original trader, for 
the transaction, amounts te 
plus his commission on the 
car sale 


Again: 


Supposing the salesman aliows 
customer for bis exchange car 
The arbitrary charge against it 
but in this case there are no 
pairs to be made 

The total charge 

So the code’’ price is ; 

The salesman resells the car at the 
code price and receives his 
commission of .... ; 

For there has been no trade-in on 
the resale of the used car 


Let us suppose, however. that an 
exchange car figures in the resale 
of the previous example, and: 


An allowance 
tomer of 
For selling a i 
trade-in, the 
mission 
The charge on the accepted re-trade 
$25, so that the ‘code price 
then $35 allowance. plus $25, or 
salesman later resells the ca! 
for $75 and receives his commis- 
sion of 
He originally 
As the resale 


bet ween 


al 
sales 


“code 
is $210 


the 
price 
25.00 


32.50 
difference 
and the 


the 
price 


of 
code" 


sale 5.00 


and 


is 
difference 
Salesman, 

10.00 


47.50 
new 


a 
$150.00 
is.. 25.00 

re- 
00 00 
25.00 
175.00 


therefore, is only 


32.50 


de to the cus- 


35.00 


is Ma 


with a 
com- 


sed car 
Salesman § 
22.54 


is 


Is 
60.00 


is 


The 


: ; 2.50 
received on the sale 22.450 
price of $75 is $15 
above code price, to his com- 
mission must be added one-fifth 
of the difference for selling it. or 
and two-fifths of the difference 
for taking it in, or 
|The sum of all these, or 

Salesman receives, 
| This demonstrates that the sales- 
}men are now very much interested 
|in selling the “cheap” cars and are 
|moving them for the dealer. The 
sale of new cars has been doubled 
|}under the new plan, as the sales- 
i}men. in canvassing for used car cus- 
tomers, have been meeting new car 
|customers without cars, and making 


| straight sales. 


3.00 


6.0 
what the 


64 .0¢ 


Hence, the enthusiasm of the Ford ; 


salesmen and the satisfaction of the 
Ford dealers, for the more money 
the salesmen make, the less the 
origina) sale cost tc the dealer. 


$735 


BATTERY MAKERS 
' HOLD ANNUAL SPRING 
MEETING IN CANADA 


(Continued from Page 1) 


plant at Niagara Falls, N. Y., 
acting as host to the visiting dele- 
gates. 

The morning session was taken 
up mostly with registration of 
members and other routine matters, 
followed by luncheon, with Presi- 
dent A. A. MacLean. vice-president 
of U. S. L. Battery Corporation in 
the chair. The afternoon meeting 
was called to order to hear minutes 
of last winter's meeting. followed by 
reports from Treasurer E. Handler. 
and Commissioner W. T. Parker. 

Following the afternoon's routine 
business, papers were read by five 
speakers. H. M. Webster, of H. M. 
Webster & Co., New York. spoke on 
“The Application of Uniform Cost 
Accounting Systems to Trade Asso- 
ciations.” This was followed 
“Selling Batteries in These Times” 
by Lou N. Talkes. president of the 
Cleveland Storage Battery Company. 
‘The Effects of Free Wheeling on 
Batteries.” by H. D. Wilson, Prest- 
O-Lite Storage Battery Corporation. 
“Labor Pains of a New Era,” by 
Paul P. Cohen, Niagara Falls. 
“Thinking Sales.” by Frederick Will- 
iams, Philadelphia. 

At today’s morning session, papers 
were presented by six speakers. At 
the afternoon session, the meeting 
received reports from the fourteen 
N. B. M. A. committee chairmen 
Speakers on this morning's program 
and their respective subjects follow: 
“Storage Battery Performance.” by 
| E. H. Schubert, National Lead Com- 
pany. New York; “Battery Con- 
tainers,” by Howard B. Klippel 
American Hard Rubber Company, 
New York; “The Battery Industry 
Past, Present and Future,” by Gene 
| Handler, Lyons Storage Battery 
| Company; “Letters I Have Met,” by 
| C. W. Weirs, advertising manager, 
Spirella Company. Niagara Falls, 
and past president of the direct mail 
advertising association: “Taking the 
Bunk Out of Advertising,” by Dr. 
A. P. Sy, University of Buffalo: 
“Business Conditions and Prospects,” 
by Edmund Pratt, Marine Midland 
Group, Inc., New York and former 
vice-chairman, Federal Reserve 
Board. 


is 


This year’s convention is regarded | 


| by President A. A. MacLean as one 
of the most important conventions 
yet held. Preparations have been 
under way by the various commit- 
tees for many months. Some of the 
problems which are being under- 
taken at this year’s meeting of the 
N. B. M. A. are in the direction of 
an attempt to bring about a stan- 
dardization of bus and 
teries and closer harmony with the 
dealer and battery purchasing pub- 
lic through advertising. 

In addition to the principal bat- 
tery manufacturers of the United 
States and Canada, the N. B. M. A. 
also includes in its membership 
companies supplying the 
with lead, oxides, rubber goods, sep- 
arators, cases, electrolyte, etc. 


PERFECT CIRCLE REPORTS 

NET PROFIT OF $126,183 
| New York, April 24.—The Per- 
fect Circle Company 
183 after deductions were made for 
| interest, depreciation and Federal 
j taxes during the first quarter of 
| 1931, as compared with $134,488.96 
| during the same period of 1930, 


by i 


| Bill 


truck bat- | 


industry | 


; most unique. 


earned $126.- | 
| grade that long has been used by automobile manufacturers 


Shades of Jules Verne 
De Soto Shifts Backs 
White Ghost Wizardry 


* x * 


AYBE I am unappreciative as to the magnitude of that 
new water tunnel out at the Ford plant, but to me the 
drama of the formal inspection of the completed job by Mayor 
Frank Murphy and the other city officials was the automobile 
ride through the huge tube in a Ford car that had te be 
assembled in the tunnel itself in order that the guests might 
ride. Edsel Ford himself did the driving and in the car 
with him were his father, Mayor Murphy and a ceuple of 
others, 
It seemed Jules Verneish, this unique trip. Two of the 
richest men in the world and their guests, including the 


‘mayor of one of the largest American cities, riding through 


a tube sixty feet underground, which is two miles in length, 
with an inside diameter of fifteen feet and passing under 
a cemetery, a dozen streets and main highways, street car 
and railroad tracks, bridges, city sewers, a creek, or what 
have you! It was epochal in that no one else ever can repeat 
the performance, now that Old Man River is on the job and 
has forever closed this underground highway. 
+ * 7° 
ITH Fred Black, advertising manager of Ford, this 
writer saw the Ford’s Ford disappear into the tunnel. 
Then we scrambled up to street level, hopped into Black’s 
car, scurried through the streets of Dearborn to the pumping 
station two miles away, just in time to see the Fords and 
their guests emerge from the tunnel. 
“No one else will repeat your feat,”’ I said to Edsel Ford. 
“It was an odd experience,” he replied, “but it didn’t 
take much driving. The curve in the tunnel walls held the 
wheels of the car, so I did not have to do any steering—just 
stepped on the gas. There were no stops because of traffic.” 


* . * 


ITH a new president, Byron Foy, assisted by John J, 

Palmer; a new assistant sales manager, R. M, Row- 
land; a new advertising manager, Ray C. Blackwell, and a 
new service manager, B. R. Secord, De Soto is set to meet all 
kinds of competition. And it should not be overlooked that at 
the sales helm there is that dynamic Roy Peed, whose clever 
handling of his department has aided materially in putting 
De Soto where it is today. 

The three most recent additions to the staff, Rowland, 
Blackwell, Palmer and Secord, are seasoned material of the 
finest sort. Rowland goes into his new job after a ripe expe- 
rience gained first in Willys-Overland service, where he 
handled sales promotion for six or seven years, then on the 
same sort of work with Chrysler, which was followed by 
his transfer to the job of advertising manager, succeeding 
Mattemore, who went with MacManus. In going to 
De Soto he rejoins Peed, with whom he was associated so 
many years at Toledo. 

In Ray Blackwell, De Soto gets a thoroughly trained 
executive, who has won his stripes in hard service, and whose 
experience gained in working on the Ford account when 
Critchfield had it, should stand him in good stead now. For 
some time he handled the National Canners Association 
account for MacManus and comes into the new job after a 
short period on the Pierce-Arrow account at Buffalo. 

Secord goes back to 1904 in the industry, when he was 
at Buick. Of late years he has been managing Chrysler's 
parts plant at Dayton. Palmer has been with De Soto since 
its inception and has been serving as assistant sales manager. 
7 * 

F all the stunts that have been put on recently by auto- 

mobile concerns, the Hupmobile White Ghost per- 
formance at Uniontown, Pa., strikes me as being one of the 
To drive down a steep hill, three miles long 
and with seven bad turns, at 75 miles an hour to prove the 
safety of free wheeling on dangerous grades is something out 
of the ordinary. 

Uniontown has one of the steepest hills in the country, a 


* 


to test the hill-climbing ability of their cars, so that in select- 
ing this for the demonstration Hupmobile cannot be accused 
of looking around for a soft spot. 








J. Grant Hyde of Akron 


Finds Service Promotion 
Manager and Up-to-Date 
Follow-Up System In- 
creased Business 40% 


In Off Year 


- ANIZING what ameunts to 

a separate “service” sales de- 
partment, with complete equipment 
for “oree-stop” service of ALL makes 
of and keeping everlastingly 


at it, in a few words is probably the 


cars, 


answer to the question “How does 
J. Grant Hyde of pone O., obta 

ne obtain 

such a big volyme 8F service work?” 

To go ail the fol- 

lowing procedure that this company 


‘into det shows 


has worked into a satisfactory ser- 


vice sales campaign. 

In the beginning, the company 
discovered that it had serviced 6,000 
foreign, or different 
than Hudson-Essex, 
sells 

“If the service department can 
Service these cars so satisfactorily 
that they can be O K’'d for sale as 
used cars, why can’t the same 
ganization service ALL makes 
cars and bring in a profitable vol- 
ume of business outside of new and 
used car sales?” asked Mr. Hyde, 
president of the company. 

“The work can be done satisfac- 
torily,” answered W. H. Paxton, 
service manager of the concern, 
“but a method must be worked out 
to overcome the habit of thinking 
that we service only Hudson-Essex 
cars, and that we are not equipped 
sin parts and tools to service other 
makes.” 

Direct mail and cold turkey phone 
calls were originally used to sell this 
“complete” service idea to the Akron 
public, 
were shown, 
to warrant 
department 
tained. 

Into 
Pope. 
manager, 
hum and the small but hopeful 
start soon worked into a_ worth- 
while proposition of enormous scope 
and even greater possibilities. Pope 
discontinued the cold turkey phone 
calls and prepared the prospect for 
the call by a mailing piece which 
offered a free check of 
work required on the car and in- 
timated that a representative of the 
company would call the prospect at 
a stated time on the phone in re- 
gard. to his service requirements 
These mailing pieces paved the way 
for the service salesman, who after 
this plan was used found practically 
ho antagonism from his phone call, 
and oftice as well as evening calls 
at the home were well received by 
the prospect. 

Th free inspection and free bid 
card or letter is of course the bait 
to interest the prospect, and when 
after the inside salesman has con- 
tacied the prospect on the phone, 
a personal follow-up call is made by 
an outside salesman if the prospect 
has not come in from the mail piece 
or phone call and if the latter in- 
dicates a real 
work, 

These salesmen on the inside have 
been chosen for their agreeable 
voices and their ability for this type 
of sales 
are young salesmen who are trained 
as fulure new car 
service solicitation. These outside 
men receive a small salary and a 10 
per cent. commission on the first 
repair work their prospects bring 
into the shop, while the inside men 
receive a nominal salary and no 
commission for their part of the 
Service selling. 


makes of cars 
Which this firm 


an insufficient volume 
the upkeep of such a 
was all that was ob- 


this 
who 


picture came 
was appointed 


Every employee of Hyde's, be he | 


new or used car salesman, mechanic 
Or washer, is a service salesman for 
the company whenever the oppor- 
tunity presents, and any data such 
employees are able to obtain on a 


prospect who comes into the shop is | 


passed along to the promotion de- 
parement, which immediately files a 
card, which Is then followed up con- 
stantly at stated intervals.. For ex- 
ample, every prospect is called on 


or- | 
of | 


but while appreciable results | 


Victor | 
service | 
and then things began to | 


service | 


interest for service | 


work, while the ou pide men | 


salesmen by this | 
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OPERATORS in New Jersey are 


leaning more and more toward pen-and-ink drawings te illustrate 
their particular display advertising. The Hudson Motor Car Company 
of New York, Inc., at its Newark branch puts over its used car ad with 


a smiling figure in a “buy-with-safety” car. 


The Nash-Newark, Inc., 


of Newark making a play to get its share of the soldier bonus money, 


while the Hollywood Garage, 
Smiles” 


Jersey City, 
slogan with a humorous drawing that ties up directly with 


puts over its “Miles of 


its service 


the phone at least every sixty days 
|er oftenmer as the case or circum- 
| stances warrant. 

This filing system is very com- 
plete, under the direction of Pope, 
and the service salesmen are able to 
tell at a glance just how much work 

|has been done on any individual 
prospect and what and when 
next step in the sales campaign 
| will be. 
It is interesting to note 
| Hyde’s has successfully called 
wife at the home during the day 
j;and that a profitable amount of 
| service work has been sold the hus- 
band through her help. 

The company gets its prospects 
by every means possible, making a 
very strong bid for the owners of 
any orphan make cars and also con- 
centrating on the owners within its 
home district. this information be- 
ing obtained from automobile regis- 
trations, of course, and it is safe to 
say that every prospect, however ob- 
tained is followed up again and 
againg regardless of any lack of 
success at first so that by this con- 
sistant effort almost every prospect 
that is in any way saleable can be 
brought into the shop for something 
even if it is only a free inspection. 

At this time it should be noted 
that prospects brought into the shop 
by the free inspection lure are never 
high pressured in any way. A card 
form showing what repair work is 
necessary or advisable is given the 
prospect, which also gives a bid for 
such work. If the prospect in any 
way acts as if he were afraid of be- 
‘ing “sold” on such work, he is told 
that he is under no obligation and 
that he may feel perfectly free to 
take his car te any one he so de- 
|sires. Such a policy has made in- 
| numerable friends for the company, 
and probably has closed 50 per cent. 
of the doubtful sales that would 
| have been lost by any pressure be- 
|ing brought to bear. 

Hyde's has found the time pay- 
ment plan of paying for repair work 
very successful as it enables the 
;company to give a complete job to 
the customer, which is bound to 
satisfy him and make him a con- 
tinual booster for the firm. If all 
| business were handled on a strictly 
cash basis the considerable volume 
| of the quota now done would be lost 
Paxton believes an incomplete serv- 
| ice job would also unsell more people 


that 
the 


on Hyde's ability to give satisfactory | 


serivce than all the advertising and 
follow up systems could bring in, 
The company makes a small car- 


the | 


(rying charge for this service, which 
amounts to about the same percen- 
tage as that of the finance charge 
on used cars. This is never tacked 
on to the cost of the work, but is 
made in the bid as a separate item | 
so that the customer will know 
exactly what it is costing him and | 
can then have no cause for com- | 
Dlaint at any future date if he 
should discover any discrepancy in | 
the charge made to him and to an- 
other who may have paid cash 

This individual service campaign 
as developed by Pope for Hyde in- 
creased the number of shop cus- | 
tomers 40 per cent. in 1930 over 1929, 
and although conditions in 1930 pre- 
vented the average customer from 
spending as much money as he did 
in 1929, the amazing increase of cus- 
tomers brought into the shop is 
more than gratifying, and will, of 
course, in time show as great an 
increase in dollar and cents when 
conditions begin to go back to the! 
prosperous level of 1929 

Hyde's maintains eleven different 
departments and features in all its 
advertising and selling that, because 
of this complete equipment, custom- 
ers pay only one profit by bringing | 
their car to this shop 

It is also interesting to note that | 
the firm's outside salesmen are not 
mechanically inclined, but are pre- 
sentable young men who are able to 
meet all types of people and be al | 
ease in the office or the home, theit 
job being nt to sell any specific 
service operation, but merely to sell 
J. Grant Hyde's equipment and 
ability to service ANY car at a rea- 
sonable cost. After the prospect is 
brought into the shop. it is then the 
job of the service mechanic, who 
looks HIS part, to sell the particular 
repair work necessary 





HARDTKE SALES NAMED 

MILWAUKEE NASH DEALER 

Milwaukee, Wis., April 24 

Hardtke Sales and Service of this 
city been named Nash dealer, 
according to an announcement by 
Rudolph Hokanson, president Nash 
Sales, Inc. The new company has 
a sales and service building of 6,400 
square feet of floor space. Theo- 
dore F. Hardtke, president, has been 
connected with the automobile busi- 
ness in Milwaukee for the past ten 
years, and was a former Oldsmobile 
dealer, Herman Bauer has been 
named sales manager of the con- | 
cern, 


has 


| ceives, 


3 





ice 


Atlanta, Ga., Buick Dealer 
Profits by Lubricating Plan 


“LUBRICATION SCHEDULE,” 
printed on a card to be kept in 
the car and followed by Buick own- 
ers has proved a successful business 


builder the Anthony Buick 
Company, 512 Spring St., At- 


for 
at 


The card entitles the Buick owner 
to secure the following service, at a 
cost of 90 cents, at the end of the 
first 500 miles 

Steering knuckle bushings 

Steering connecting rod 

Front spring shackle bolts 

Brake and clutch pedal bushings 

Brake cross shalt 

Brake idler shaft 

Rear brake lever 

Rear spring shackle bolt: 

Water pump shaft 

Distributor gear and shift 

Emergency brake lever. 

Check crankcase—fill to level 

Check oil in pan—fill to level 

Oil all brake clevis pins 

Oil shock absorber—balls 
studs 

Spray springs 

At the end of the first 1,000 miles 
the car owner pays $1.10 and re- 
in addilion to these services, 
the following 

Fill steering gear with 600W 

Oil clutch-release bearing 

Oil starter earings. 

Drain, refill crankcase 
oil. 

Oil generator earings 

Oil heat-control valves (penetrat- 
ing oil) 

Check transmission, 
fill to level 

Oil distributor shaft wick 

And at the close of the first 
miles the following services 
added, at cost of $3.50 for 
whole: 


and 


with new 


differential: 


5,000 
are 
a 


| matter, 


| certificates 


the | 


all wheels 
wash 


Remove 
Drain, 
510n 
Drain, wash and refill differential, 
Inspect and fill shock absorbers 
(S, P. oil). 
Disconnect brake 
Space left 
checking each 


pack bearings. 
and refill transmis- 


cabies, lubricate, 
on the card for 
operation as it is 
done. The first series is done cvery 
900 miles, the second every 1,000 
miles and the third every 5,000 miles 


IS 


| that the car has been driven 


to Mr 
company 


According 
dent of the 


Anthony, presi- 
the lubrication 
schedule has been very successful, 
only paying a profit in itself, 
but bringing in customers at regular 
intervals and catching other service 
work before serious damagze is done. 


CAR DEALER RESTORES 
CONFIDENCE WITH OFFER 
AS CONN. BANK CLOSES 


The 
distributor 


not 


Capitol Motor Car Company, 
the Dodge in Hart- 
ford, restored to 
a marked degree in the publication 
of advertisement like news 
which it was set forth 
company would honor 


of deposit in a _ local 
bank which was closed by the bank- 
ing commissioner a few months ago. 
The company advised that it would 
honor either commercial or savings 
certificates at their face value in 
the purchase of either new or used 
cars. The copy was set three- 
column measure, with a column of 
white space each side, and two 
inches of white space top and 
bottom 


ot 
Conn., confidence 
an set 
in 


that the 


OUR new models are 


better than ever and have met with 


immediate approval by prospective 


buyers. We believe the line is supe- 


rior to competition 


im every respect. 


Yours for a banner year.’ 


—B&G 


Sales & Service, 


Mloral Park, N. ¥. 


Write or wire for franchise particulars 


Willys Overland, luc., Toledo, O 


Willys-Overclaad, Lad., 


Toronte, Can, 


ILLYS 


A BIG SIX priced like a four 


A POWERFUL KIGMT .. . 


A BRILLIANT KNIGHT... 
2 NEW WILLYS TRUCKS 
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Wake Up, Dealers! 


E used that head on an editorial some months ago, urg- 
ing dealers to take as many cars as their market gave 
them reasonable assurance of selling. We do not know 
whether the editorial had any effect in that way, but it did 


open the vials of wrath of some dozens of our dealer readers | 


upon our devoted head. Analyzing the letters received it 
seemed invariably true that the writer was the kind of dealer 
who did not need the advice we had given. However, in the 
present case we write to another effect. 

Several sales executives of vehicle manufacturing con- 
cerns have recently assured us that there are thousands of 
dealers in the United States who have not placed a single 
order for new cars during 1931. 

It is to be assumed that merchants who have not bought 
any new stock this year are devoting their efforts to build- 
ing up service, parts and equipment sales. 

The Automotive Daily News has been for years contin- 
uously advising dealers to go after and get their share of the 
after market. In such conditions as exist at the present time 
every dealer should sell service and sell accessories, parts, 
tires, gasoline and all the extras that make up the “after 
market.”” The dealer who fails to do this is missing a gen- 
erous share of the profits that can be made in this business. 

BUT 
being in business is to sell new cars. Service, 
parts and the rest are all important; all contributing factors 
in making the dealer successful, but, in heaven’s name, 
merchant must not forget that he has got to keep selling new 
cars in order to maintain and build up this after market. 

If the dealer is not sold on the line that he is handling, 
he had better Jet it go and take on one that he can honestly 
put his best efforts into. Cars are being sold this year. 
Glance at the registration figures in Automotive Daily News, 
if you doubt this fact. 
coming because the dealer and his salesmen believe in the 
line, and are SELLING. They are not just sitting around and 
waiting for someone to come in and give them orders. 
are out hustling, canvassing, working and selling. 

The dealer who sits 
says: ““Aw, shucks, you can’t sell cars this year. 
concentrate on service and my other sidelines,’ 
wrong as the dealer who concentrates on selling new cars 
and lets the after market slip away from him. The year 1931] 


is 


is a period for honest, earnest, unceasing sales effort in every 


branch of the dealer’s business. Most dealers know this and | 
are acting on it and the ony had better wake up. 


It Doesn't Seem Possible Today 
E, ourselves, in person, not in a picture, repaired on a| 


W recent sunny afternoon to the showroom in New York | 
city of a well and favorably known car. It happens that we 
drive one of these cars, which is now two and a half years old. 

A placid, a very placid, in fact, we might say, a mori- 
bund, salesman came slowly forward. He was courteous, but 
dignified, very dignified. We were examining one of his 
company’s new models. The salesman said nothing, but stifled 

a yawn. Finally we ventured: ‘This the new model?” 
“Yes, yes,” his lordship answer sleepily, 
model.” 

“Nice job,” 

“Very nice job,” 

“Drives well?” we guessed, 

“Oh, swell,” he assured us. 

After a bit more of this we caught his disease, stifled a 
yawn and ‘aehariel He let us go, we thought, with some 
relief, and certainly without getting our name, whether we 
owned a car or offering us the slightest hope that we might 
ever be permitted to have a demonstration. Yet we may 
buy one of those cars, if we can break through the dignity | 
and aloofness of the sales force, 


| 


we suggested. 


he answered, “very nice job.” 
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| GENERAL MOTORS. 
EARNS 61c SHARE 
IN FIRST QUARTER 


April 24.—Alfred P. | 
president of General | 
announced to- 


New York, 
Sloan, Jr., 
Motors Corporation, 
day the following: 

“Net earnings of General Motors 
Corporation, including equities in 
the undivided profits or the losses 
of subsidiary and affiliated com- 
| panies not consolidated, for the 
| first quarter ended March 31, 1931, 
amounted to $28,999,409. This com- 
pared with $44,968,587 for the corre- 
| sponding quarter a year ago. After 
deducting the dividend of $2,343,569 
on tre preferred stock, there re- 
| mains $26, 655,840, being the amount 
earned on the common shares vui- 
standing. This is equivalent to 61 
cents per share on the common 
stock, and compared with 98 cents 
per share earned in the first quar- 
ter of 1930. 

“Cash, United States government 
and other marketable securities at 
March 31, 1931, amounted to $179,- 
133,114. as compared with $125,814,- 
939 at March 31, 1930. Net working 
capital at March 31, 1931, amounted 
to $292,723,601, compared with $281,- 
037,636 at December 31, 1930. 

“Detailed statements will be for- 
warded to stockholders in due 
course.” 


| 
KRONE-SEBEK ABSORBS 
AUTODRAULIC CORP. 
Chicago, April 24.—The Krone- 
Sebek Die Casting and Manufactur- | 
| ing Company has just effected a} 
merger with the Autodraulic Cor- 
| poration, according to an official 
|} announcement made today. By the 
}terms of the merger the Krone- 
| Sebek organization takes over the 
entire business, plant. equipment 
and patents of the Autodraulic Cor- 
poration. President Paul E. Krone 
states that his company’s facilities 
will be employed to start quantity 
| production of the Autodraulic jack 
at an early date. This device oper- 
ates in jacking up the front or rear 
wheels of a car by turning a key 
on the instrument board without 
requiring the driver to leave his 
|; seat. Henry H. Hardinge, inventor 
|} Of the jack, has been retained as 
consulting engineer. 


R. D. FRANKLIN PROMOTED 

BY GOODRICH COMPANY 
Akron, April 24.—R. D. Franklin, 
formerly of the B. F. Goodrich Rub- 
| ber Company, mechanical division. 
has been named successor to W. N. 
Spring, resigned, in the Goodrich 
|purchasing department. Franklin 
will handle purchases of printing, 
| paper, fibre and corrugated ship- | 
ping containers, fixtures and office 
supplies, 


DODGE SPECIAL 
TO BE OPEN ON SUNDAYS | 
Detroit, April 24.—The transpor- | 
tation and equipment exhibit, inau- 
gurated by Dodge Brothers on Jan- 
vary 15 as a permanent display of 
Dodge six and eight cylinder pas- 
| Senger cars, light and heavy duty 
trucks, buses and taxicabs, will be | 
| open tO the public on Sundays from 
1 to 4 p. m. during April and May. 


| COMING EVENTS| 


EXHIBIT 


' 


| 


APRIL 


1—Atlantic City, N. J. nial 
States Chember of Commerce, con- 
vention. 


28-May 


MAY 
N. C. Good Roads Con- 


4- 9—Washington, D. C. 
Chamber of Commerce, 
i- 8—Milwaukee, Wis. Production meeting 
Society Automotive Engineers. 
9—Berlin, Germany. tinternationa) 
Garage Exposition 
Okla. American 
Institute, first mid-year 
Mayo Hotel. 


4- 9—Charlotte, 
vention 

International 

convention 


9-Aug. 


Petroleum 
meeting, 


|orders for 1,800 tons of reinforcing 
| steel 


| shapes and merchant wire products. 


| will develop additional business in 
| sheets 
| automobile 


| ; : | 
| Strip steel and sheets produced by 
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| Conleaiperiey Comment | 


PPROVAL of the legal phases of the Federal govern- 
ment’s oil conservation plan was given April 21 by the 
attorney general, William D. Mitchell, who said he did not 
see a possible violation of the Sherman anti-trust laws in the 
“oil-production” scheme. 

“Neither the Commerce Department nor the Interior 
Department would be encouraging or proposing anything 
which would violate the anti-trust laws,” he asserted orally, 
in discussing the plan which recently was approved by the 
Federal Oil Conservation Board. The plan is designed to aid 
the independent oil industry, and there has been a question 
as to its legality. 

Reports of dissension among members of the Cabinet 
over the conservation program providing for voluntary 
reducti on O of imports of oil and proration of domestic produc- 
tion by agree ments among states were denied by the attorney 
general. “As I understand it »” De declared, * ‘both are designed 
to help the industry settle its problems within the law.’ 
The United States Daily. 


ke 


* * 


OSTS of construction are still excessively high and are 

far out of line with the general level of wholesale com- 
modity prices. According to our calculations, based upon 
Dodge data, the present cost of residential construction is 
only 7.5 per cent. below that in 1929. Indexes of the Federal 
Reserve Bank of New York show present wage scales in the 
building industry to be 144 y cent. above those of 1913 
and construction costs. to be 83 per cent. higher than those 
of that year. These figures compare with a general whole- 
sale commodity price level about 8 per cent. above that of 
1915. The fatuous idea that high wage seales maintain 
purchasing power nowhere better exemplified than in 
the building trades. The March report of the American Fed- 
eration of Labor on employment shows 52 per cent. of the 
union members in the building trades unemployed and an 
additional 17 per cent. working part time. The percentage 
of unemployment in the building trades, also, is almost twice 
as great as that in the next highest group, the metal trades.— 
Chicago Investment Trust Review. 


FORD AND CHEVROLET CALIFORNIA CAR 
HEAVY STEEL BUYERS SALES INCREASE 


April San Francisco, April 24.—Sales of 
this week received , Passenger automobiles in California 
during March exceeded both Feb- 
ruary and January, 1931, although 
they were below the same month 
last year, according to the Apri) is- 
sue of the business outlook, released 
yesterday by the Wells Fargo Bank 
and Union Trust Company of San 
Francisco. March sales reached @ 
total of 15,738 automobiles, com- 
pared with 9,857 in February. 12,542 
in January and 19,952 in March, 
1930. 

Commercial vehicle sales likewise 
increased last month compared with 
the previous two months, but were 
still below March, 1930. A total of 
2,015 commercial vehicles were sold 
{in California during March, com- 
pared with 1,408 in February, 1,828 
| in January and 2,311 in March, 1930. 
Sales of passenger cars in the first 
quarter of the year were 26 per 
cent. below corresponding levels of 
last year, while commercial vehicles 
sales were but 13 per cent. lower 
than in the first quarter of 1930. 


DODGE TRUCK ORDERS 
GAIN STEADILY IN APRIL 


is 


Youngstown, 24.—Truscon 


Steel Company 


bars and district fabricators 
are maintaining production sched- 
ules at a higher rate than the 

Influences contributing to support 
current production schedules are 
maintenance of tin plate output and 
moderately improved requirements 
for reinforcing bars, plates, small 


It is expected May will see still fur- 
ther betterment in such needs and 
and strip steel. Tentative 
production schedules 
next month show an increase over 
April. 

Ford Motor Company and Chey- 
rolet continue to be heavy buyers of 
primary industry. 


Mahoning Valley mills, and there 
are no indications that Ford plans 
curtailment in production. Further 
developments in the manufacture 
and use of tunnel liner plates for 
vehicular tunnels, sewers and foun- | 
dation work in building construction | 
are creating enlarged demands for | 
this product. 

Independents in this area have 


adjusted steel ingot operations to| Detreit, Mich., April 24. — Al- 


the lower operating rate of finish- 
ing mills, and are maintaining open 
| hearth and Bessemer steel plants at 
140 to 45 per cent. Carnegie Steel 
Company, on the other hand, is 
supporting such schedules at 50 per 
cent., with the average of ingot pro- 
duction for the district at 45 per 
cent. Indications point to main- 





15-16—Detroit, Mich. Society of Automo- 
tive Engineers, nineteenth aeronau- 
tica) meeting, Book-Cadillac 
-29—New York City. Nationa) 
trade Council 
JUNE 
8-12—Chicago, I. Radio Manufacturers’ | 
Annual Show 
15-18—Madison, Wis. American Society ot | 
Mechanical Engineers, Oi] and Gas | 
Power meeting 
| 14-19—White Sulphur Springs, 
nual summer meeting, 
Automotive Engineers | 
22-26—Chicago. Ml. American Society for | 
Testing Materials, annua] meeting 
SEPTEMBER 
2—Atlantic City, N. J. Annual! 
meeting, American Electric Railway 
Association. 
NOVEMBER 


10-12—Chicago, Hl. Annual meeting, Amer- 
ican Petroleum Institute, Hotel 
Stevens, 


Foreign 


W. Va. 
Society 


An- | 
ot 


26-Oct. 


{James A. Farrell. 


tenance of schedules at this 
during May, but a decline to follow 
in June unless in the meantime pipe 
tonnages materialized in a larger 
way. 

S. STEEL HEAD TO 

SPEAK ON EXPORTS 
East Pittsburgh, Pa., 
president of the 
United States Stee) Corporation 
and chairman of the National For- 
eign Trade Council, will speak on 
international trade conditions 
the nation-wide radio program of 
the Westinghouse Electric and 
Manufacturing Company on Sun- 
day night. 


| per 


though March is generally regarded 
as a peak month when factory 
truck sales always are at least 10 
cent. better than April, never- 


itheless deliveries of Dodge Brothers 


| margin, 


rate | 


April 24.—| 


in | 
|of the Shell Petroleum Corporation 


trucks this month are expected to 
top March figures by a substantial 
according to Walter S. 
yraves, truck sales manager. 

He reports that the first ten days 
of April, as compared to the cor- 
responding period in March, showed 
an increase in dealers’ orders of 50 
per cent. Furthermore, retail deliv- 
eries for the week ended April 4 
were 29.8 per cent. ahead of the 
previous week 


RYAN ADVERTISING HEAD 
FOR SHELL PETROLEUM 
St. Louis, Mo., April 24.—The ap- 
pointment of Paul Ryan as adver- 
tising and sales promotion manager 


has been announced by L. van 
Eeghen, vice-president in charge of 
sales of that organization. 





New Profits in Delive 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 25, 1931 


ORGANIZING WORK PROPERLY 
REDUCES IDLE TIME 
AND ADDS TO NET 


In view of the opening of the spring and summer and building season 
at this time and the anticipated marked increase in public works, this 


report of a survey conducted by the General 


Pontiac, Mich., covering the profits 
is especially timely. Automotive Da 
entire report in serial form. Comp! 
form is available at all General Mc 
distributorships. 


Motors Truck Company, 
from delivery of building materials, 


ring 


Building 


5 


Materials 





TURNING TIME SAVINGS INTO DOLLARS 


On a viaduct job in the 


South, the truck schedule 


for one day was as follows: 


| hr. 2 min. 


| hr. 6 min. 


58 min. 


ily News is pleased to present this 


ete text of this report in pamphlet 
»tors Truck Company’s dealers and 


HUS far this report has discussed the time savings that 
can be achieved by proper management of present trucks 


and equipment. During busy 
great demand, the advantages 
are readily apparent. They ma 

Time savings enable the building * 
material dealer to step-up his serv- 
ice during rush _ periods. A few 
minutes saved here and there are 
quickly felt in improved service 
aud fewer customer complaints. 

Time savings enable each truck 
to accomplish more work each day, 
thereby reducing the cost of de- 
liveries. The more tons, bags or 
other units each truck delivers, the 
lower the cost per unit delivered. 

Time savings enable the dealer to 
reduce the amount of costly over- 
time work demanded during rush 
periods. 

Time savings in large operations 
help to reduce the number of trucks 
required in the reserve fleet. 

If the operator is accustomed to 
hiring trucks to meet peak de- 
mands, time savings on his present 
fleet will help reduce the number ot 
days and hours hired trucks mus! 
be operated. 

Each of these possibilities for sav- 
ings is obvious. But there are even 
greater possibilities if the dealer op- 
erates several trucks. For example, 
one Ohio Valley dealer who operates 
thirtv-two dump trucks—a large 
enough fleet to handle his greatest 
peak demands —found that yard 
changes alone enabled him to save 
an average of four minutes out olf 
each hour for every truck in his 
fleet. On busy days, when he was 
accustomed to operating as high as 
twenty-five and twenty-six trucks, 
this time saving amounted to ap- 
proximately twelve to fourteen 
hours on the entire fleet, or more 
than a full working day for one 
truck. After the yard changes had 
been in effect for a period of thirty 
days. the dealer sold one regular 
truck from his dump fleet and an- 
other reserve truck which had here- 
tofeve been used only part time for 
emergencies. His total saving on the 
yard changes came to $4,693.48 in 
the course of one year. 

Not ail dealers, of course, will 
want to cash in on time savings in 
this fashion. Indeed, most progres- 
sive dealers who find that time sav- 


periods, when trucks are in 
of eliminating this lost time 
y be summed up as follows: 


ings reduce delivery costs and re- 
lease extra truck capacity will want 
to capitalize the opportunity afford- 
ed for reaching out to more 
business in wider areas. 
Time savings mean 
livered tonnage from 
lower cost of deliveries, 
service, and new opportunity 
business expansion without 
manding new investment for 
tional truck equipment. 


ORGANIZING WORK 
ABLY 


emphasized 


get 


greater de- 
each truck, 
improved 
for 
de- 


This report has the 


need for keeping trucks busy in or- | 
der to make trucks profitable. Dur- | 


ing rush days and rush seasons the 


building material dealer can accom- | 


plish this end most successfullly by 
making every effort to eliminate idle 
time and delays in his delivery op- 
eration. 

But there are other steps which 
the building material dealer must 
take if his truck operation is to be 
economical and profitable the year 
round. Most important of 
steps are the following: 

Planning to overcome dull period 
losses. 

Planning for profit on each job. 

The Cost of Enforced Idleness 

One basic reason for the average 


building material dealer's high cost | 
of delivery on each ton of materials | 
his business is highly | 
Throughout a major part} 


sold 
seasonal. 
of the United States, from late No- 
vember until early March is gen- 
erally considered unseasonable for 
building operations. And many 
building material dealeres are in- 
clined to fold their tents and let 
this 25 per cent. of the year slip by 
unproductively. 

Depreciation, 
and the money tied up in 
equipment cost the average opera- 
tor all the way from $1 to $5 a day 
per truck during this idle period. 
Clearly, that is a big waste. And 
only by spreading that cost out over 
a full year of productive work for 


is that 


licenses, 


THE HIGH COST OF DULL SEASONS 
The chart below is taken from the records of a typical 


dealer’s operations. The figu 
tion for the 14 trucks in this 


res represent average opera- 


fleet. 


[san] Pee ean] apr [MAY] JUN |JULY/ AUG] SEP |OCT| NOV] DEC] 


MOURS OQPERATED 
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——Average hours each truck was operated 


—cCost per ton delivered. 


-—~ Estimated maximum cost per ton at which dealer 


could deliver profitably. 


addi- 


PROFIT- | 


ese | 


garaging 
| 
truck | 


50 min. 
59 min. 


59 min. 


7 hrs 
7 hrs 
8 hrs 
7 hrs 
7 hrs 
4 hrs 


. 30 min. 
. 52 min. 
| hour : 
. 42 min. 
. 44 min. 


. 55 min. 


A change was made in routing, in the location of the mixer 
on the job, and in the location of the conveyor at the yard. 


The changes permitted time 


savings averaging six minutes 


per trip. Here is what happened after the changes: 


Truck No. 


Trips 


ihe truck can. the dealer hope to 
}make his trucks thoroughly profit- 
able. 

The entire building industry has 
|found various means to extend the 
working season, methods that were 
undreamed of fifteen or twenty 
years ago. We need only to point 
;}out the big strides that have been 


|made in increasing winter building | 


| programs in most large cities. There 
'is every reason to believe that an- 
other decade will see even greater 
advances made in this direction. 


GREYHOUND LINES 
PLACE ORDERS FOR 


San Francisco, April 24.—Orders 
for new equipment approximating 
|a quarter of a million dollars have 
| been placed by Pacific Greyhound 
|Lines for early summer delivery, 
according to an announcement 
made today by T. B. Wilson, pres- 
| ident of the motor coach company. 
This investment in new 
ment covers the purchase of a to- 


tal ef 18 motor coaches, according , 
| to Wilson. Six will be of the 53- | 


passenger Duplex type; 6 will be 
| 45-passenger coaches and 6 will be 
| 40-passenger motor coaches. 

| Orders for the duplex type 
coaches were placed with the Pick- 
wick Motor Coach Works of Ingle- 
wood, Cal. The other coaches will 
| be purchased from General Motors 
Corporation. 

Most of the new equipment will 
be assigned to the San Francisco- 
San Jose interurban and commuter 
service. This operation will absorb 
five of the 53-passenger coaches 
and the six 45-pasenger motor 

"sayoRod 

One of the new duplex coaches 
will be assigned to the Los Angeles- 
San Diego operation and the six 
| forty-passenger buses will go in 
service on*the main line operation 
| between Los Angeles and El Paso. 
| “Purchase of these new coaches 
'is in line with the policy of Pacific 
|Greyhound Lines to replace all 
|equipment with ultra-modern motor 
coaches as rapidly as possible,” Wil- 
son said, “and this fleet of new 
| coaches will be added to the 100 new 
buses purchased and placed in serv- 
ice by this company less than a 
year ago.” 

All of these coaches represent the 
most modern ideas in motor coach 
| construction. All seats will be heav- 
j ily) upholstered and the coaches 
| themselves will embody the 
|}medern developments in 


most 
public 


. |highway transportation, equipment. 


vert 


Average Trip Time 
57 min. 
44 min. 
53 min. 
54 min. 


52 min. 
| E'LIMINATE|D 


$250,000 EQUIPMENT 


equip- | 


Total Hours 
7 hrs. 36 min 
8 hrs. 04 min. 
7 hrs. 57 min. 
8 hrs. 06 min. 
8 hours. 

7 hes. 48 min. 


One less truck on the job means saving 
dollars. Time saving 


s are profitable. 


But these advances can only be 
made if the entire building industry, 
led by the building materia] dealer, 
will make strenuous efforts to over- 
come the enforced idleness which is 
common throughout several months 
in the present set-up of the busi- 
hess. 

Overcoming the cost of the dull 
business slump is a matter of orfan- 
izing and planning sales and promo- 
tion effort behind the idea of year- 
round productive work. , 

(To be continued) 


In the Bus Field 


BUS LINE APPROVED 

Ridgewood, N. J., April 24.—Ap- 
proval has been given for operation 
of a bus by the Ridgewood 
Ridgewood railroad station over East 
Glen and Van Emburgh Avenues 
and connecting streets. 

GETS DELAWARE CHARTER 

Montgomery, Ala., April 24 (UTPS). 

The Central Greyhound Corpora- 
tion of Delaware has filed articles 
of incorporation to do business in 
Alabama. The capital given as 
$1,363.50. 


Is 


WILL OPERATE BUSES 
N. J., April 24.—De 
Luxe Coach Service to operate 
buses in Jersey City, has been 
formed by Charlotte Mahany, Au- 
gusta Nugent and Elsie Taylor, Jer- 
sey City. 

GETS AMENDED FRANCHISE 

Rochester, N. Y., April °24. 
Public Service Commission has au- 
thorized the Rochester, Niagara 
Falls & Buffalo Coach Lines, 
to operate buses from 
through Lockport into the City of 
Buffalo. This is an amendment to 
a previous order under which the 


Jersey City, 


cempany was authorized to operate 
only as far west as Lockport. { 


BUSES TO REPLACE OLD 
CANADIAN CAR LINE 
Buffalo, April 24.—The trolley line 
operating between St. Catharines 
and Thorold, two of Buffalo's prin- 
cipal suburbs on the Canadian side 
or the border, will discontinue op- 
erations about June 1. A fleet of 


Bus | 
Lines, Inc., on a belt route from the | 


The | 


Inc., | 
Rochester | 


PLAN UNLIMITED 
RECIPROCITY FOR 
TRUCKS IN JERSEY 


| Trenton, N. J., April 24.—A bill to 
give unlimited reciprocity to trucks 
from other states in New Jersey has 
|been intorduced in the Legislature 
|by Senator McAllister, Cumberland. 
At present non-resident trucks are 
allowed to operate fifteen days in 
New Jersey, after which registration 
must be obtained. 

State Motor Vehicle Commissioner 
Hoffman says that the purpose in 
lifting the present fifteen-day pro- 
vision is to: obtain for New Jersey 
trucks, particularly those of farmers 
and produce dealers, a similar un- 
limited privilege in other states, 
Many New Jersey trucks simply 
cross the borders of New York and 
Pennsylvania to reach New York 
markets, but are required after 
fifteen days to obtain registrations 
in those states just as if they made 
full use of the highways. 

Another factor, said Commissioner 
Hoffman, is that truck fees in the 
neighboring states are higher than 
the charges in New Jersey, which 
means that the amount collected 
from out-of-state trucks using Jer- 
sey roads is more than offset by the 
assessments which Jersey owners 
are compelled to pay in the sur- 
rounding commonwealths. The rev- 
enue for New Jersey from this 
source last year was $237,000, where- 
as it is estimated that some of the 
neighoring states collested upward 
of $500,000 from Jersey trucks. 

By reason of the wide distribution 
of New Jersey farm products, trucks 
from this state are now making trips 
into as many as eight other states, 
and the requirement of a local reg- 
istration in each instance is working 
considerable hardship on the owners. 

The decision to move at once for 
unlimited reciprocity was reached at 
a conference of Commissioner Hoff- 
man with iarm and truck represen- 
tatives, includiiyz; William B. Duryee, 
secretary of the state Department of 
Agriculture; former Senator David 
Agans, Harry M. Taylor, represent- 
ing the Farm Bureau, and Senator 
| Albert R. McAllister. 


Obituaries 


THOMAS J. WETZEL DIES; 
PIONEER IN MOTOR TRADE 
New York, April 24.—Thomas J. 
Wetzel, a manufacturers’ agent, 
who had been prominent in the 
;} automobile industry since its early 
days in this country, died yester- 
day in his apartment in the Hotel 
Woodward, Broadway and 55th 
Street, at the age of 63. He is sur- 
vived by a widow and two daugh- 
ters. Mr. Wetzel. who maintained 
offices at 250 West 57th St., was 
widely known to automobile men 
all over the United States. He had 
carried on a large business in sup- 
plying materials to car makers. 


FRANCIS A. HARDY DIES; 
WAS GOODRICH CHAIRMAN 
Pasadena, Cal., April 24.—Francis 
A. Hardy, 80, one of the founders of 
the Diamond Rubber Company and 
for five years chairman of the 
board of directors of the B. F. Geod- 
rich Rubber Company. died April 
19 at his winter home, in Pasadena. 
Mr. Hardy was president of the Dia- 
mond Rubber Company when it was 
merged with Goodrich in 1912 and 
juntil his retirement in April, 1917, 
after twenty years’ service, was 
chairman of the Goodrich board. 


JAMES F. GIBBONS 

Dayton, O., April 24 ‘(UTPS).—- 
James F. Gibbons, prominent Day- 
ton business man and one of the 
original directors of the Dayten 
Automobile Club, died Tuesday 
following an illness of only a few 
days. Gibbons was owner and man- 
ager of the Gibbons Hotel, head- 
quarters of the Dayton Automebile 
Club. 


| buses will be acquired by the owners | 


of the railway line and will be sub- | 
stituted for the trolley system, which 


has been in operation for a quarter 
| of a century. The company also will 
abandon troiley service within the 
two communities, substituting buses 
fw this transportation also. 


WILLIAM L. VANCE 
Cleveland, April 24.—-Funeral ser- 
vices were held at Trinity Cathedral 
here Friday for William .L. Vance, 
46 years old, well-known Cleveland 
automobile dealer, who died sud- 


denly Wedtiesday of heart, attack. 
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Ford Produces 38.8% of All Cars Made in 28 Years 


BUILDS 20,000,000 
WHILE OTHER MAKERS 
TURN OUT 30,447,000 


EW YORK, April 24.— 
The rolling off of the 
assembly line of the twenty 
illionth car bearing the Ford 
name the other day served to 
tremendous 
part that company has played 
in the development of the 
automobile industry in the en- 
tire world and in the progress 
of industry generally. 


Chevrolet Sales Top 1930 


In California in March 


N EW YORK, April 24.—Chevrolet | cars 


deliveries at retail picked up 54 
Coast 
March over the preceding month, 
below 
last | first 


per cent. on the Pacific 


? 


and were only 5.3 per cent. 
the corresponding month of 
year, according to the registration 
now available from Cali- 


figures 


fornia, Oregon and Washington. 


Aggregate new Chevrolet registra- 
tions in the three states totaled 4,- 
in 


951 last month, as against 3,201 


February, and 5.227 in March of last 


year. 


Chevrolet sales in California 


in 


in 


in 


three 


quarter of 


three 


per cent. 
Aggregate 
states 
months of the 
12,421, 
similar 
7.6 per cent. 


compared with 13,442 in the 
1930 period, 


Washington in March 
taled 685, as against 350 in the pre- Car Dealers Association, William L. 
ceding month, a gain of 95 per cent., 
and comparing with 1,108 in March 
1930, a drop of 37 per cent. 
months, Chevrolet 

in Washington aggregated 1,622, 
compared with 
1930, 


2,176 in 
a falling off of 25 


a falline 


the 


For the | 
sales 
as | 


first 


to- 


off of | 


|W. L. HUGHSON, FORD 
| DEALER, AGAIN HEADS 


San Francisco, Apri 24 (‘UTPS).— 
For the second time in his member- 
ship in the San Francisco Motor 
Hughson, veteran Ford dealer of 
the west 
president of the organization. He 
succeeds Roy Alexander. 

J. J. Davis, manager of the Gen- 
- |eral Motors Truck Company, was 
elected vice-president; Colonel W. 
F. Culberson of the W. F. Culberson 


regeeaene in the 1 Co., Ltd., treasurer; and M. L. Gal- 
in the first three | | ghe ‘ = f tl Earle C. 
year, amounting to | ‘@82¢T. manager of the Earle 


Anthony Co., Inc., secretary. George 
Wahilgreen will continue as show 
manager and Arthur D’Ettel as 


coast, has been elected | 


| as a new member of the executive 
committee. 


SAN FRANCISCO GROUP | NEW FORD DEALERSHIP 


FOR GASTONIA, N. C. 
Gastonia, N. C., April 24—The 
Textile Motor Company is the name 
of Gastonia’s new Ford dealership. 
, The new concern is owned by P. R. 
| Smith and C. W. Bannerman of 
Wilmington. C. W. Coleman will 
| be the local manager. The new 
|; owners bought out the interests in 
| the King Motor Company, for many 
| years local Ford dealership and for- 
merly known as Parker-King Motor 
|; Company. 








In the twenty-eight years of its March amounted to 3,808, as against 
operation the Ford Motor Company | 2,492 in the preceding month, an 
has built 20.000.000 motor vehicles. Upturn of 52 per cent., and compar- 

In that same period the entire ing with 3,611 in March of last year, 


The following table compares | business manager. | 
Chevrolet registrations in the three| _B- M. Taylor, manager of the H. | 
Pacific Coast states in each of the | | QO. Harrison Company, was elected | 
first months of this year with the' 
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' : - an increase of 5.4 per cent. For the : i ; dated i 
American industry has produced 50.- first three months of the year, | CO'Tespondi-zg period of 1930: E PORUMET vets aeecdusens 359 733 | as i 
447,834 automobiles. Chevrolet registrations in California CALIFORNIA [March ...cccccccessees 458 508 “a N 

Therefore the Ford company in aggregated 9,508, as against 9,833 a 1931 zoe ve ian can = 

: ear y ° SORUMIY sc cseuces very 3,208 2,304 OUAIS oe eee cece eees : i 

the twenty-eight years has turned Year ago, off only 3.3 per cent. ; ; i 

; et 2 of | ‘oducti Oregon reported 458 Chevrolet February ......-++++... 2,492 3,918! WASHINGTON } 
out 38.8 per cent. of the production | oy. at retail in March. as against | March ........++...-.. 3,808 3,611 SMM as ecaccceons 587 565 | 
of the industry as a whole. 359 in February, a gain of 27 per — | February .............. 350 503 | warrant 

In the twenty-eight-year period cent., and comparing with 508 a Totals a 9,508 0,653 | March oe ccccesoosons 685 1,108 | Metins Mfg. Corp., Salem. Ohio 
production of the entire industry | year ago, a decline of 9 per cent. OREGON aes 332 So. hiichigan Ave.. Chicago. 
has risen from 11,235 motor vehicles Registrations of new Chevrolet January ..... A ra 474 192 UR giocg Sede a. 1.622 2.116 eee . 
to 5,621,000 in 1929 ard 3,509,000 last —-—---———-——— emsoniinsedeioninsapnelte a 
year. Ford. on the other hand, rose 7 


in that period from a beginning to 
a production 0. more than 2,000.000 


procutiono. me’ than 200 CUMULATIVE NEW PASSENGER CAR 


mode] T popularity and of neatly Figures in this tabie are from R. L. Polk & Co. of Detroit, with the exception of Mlinois, which are supplied by the Robinson Advertising 
2,000,000 in 1929 and 1,500,000 last Readers desiring county, city or town lists, or lists of owners in any given 
year Some of this data has been published previously, but it is } 

During “— 7 the ee ee In this table 35 states and the District of Columbia Returns for today: lowa, ional 

riod Ford was sy i 

a te meal T to a big volume of Cuinteaitiien Main tue ted 20 
production, and then, after the peak | 
was passed, came a withdrawal from 
the market for more than a@ year gyates 
while the current model A was 15 
preparation. 

At times Ford produced around 
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Chevrolet 
Franklin 
Graham 
Hudson 
Hupmobile 





De Soto 





Auburn 
Cadillac 
Chrysler 
Durant 
Essex 
Ford 

La Salle 
Lincoln 
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HETHER the most convenient an 

'V 2, 3, or more wheels, or for manu: 
adjustment of chain tension, Link-Belt car 
the requirements best. 


TEXAS 
Studebaker — G. C 
Stamford. 
WEST VIRGINIA 
Auburn—Charles M. Hennen Mo- 
tor Company, Fairmont. 
WISCONSIN 
Maes & Basche Inc., 
Rhinelander Auburn 
Rhinelanerd; Lowry 


Auturn 
Green Bay; 
Sales Company, 


| 
Carothers, 
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Our experienced engineers are at your se 


MANUAL ADJUSTMENT 








Motor Sales, Lake Geneva. 
Studebaker — Studebaker Sales INDIANAPOLIS LINK-BELT COM! 
Company of Milwaukee, Waukesha; 
Bast Motor Sales Company, Two << 
(Reg. VU. 8. fT: 


Rivers. 
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venient and efficient layout 


RATE OF DECLINE 


IN PRODUCTION CUT 


(Continued from Page 1) 


to the fact that several companies 
brought out new models in Novem- 
bei December, rather than in 
January as usual. This fact led to 
an exceptionally heavy 
with the result that the output of 
161,323 was 28 per cent. better than 
in December, 1929 

Preduction of 178,347 cars 
irucks in January was 37 pei 
below the first month of 1930, 
in February the rate 
was reduced to 33 per cent. The 
March drop of 30 per cent. repre- 
sented a still further improvement. 

The following table illustrates the 
course of automobile produetion in 
the United States and Canada 
recent months, showing how the 
vate of decline from the preceding 


and 


and 
cent. 
while 


year reached a peak in October and | 


since has gradually narrowed: 
» De- 

1931 1930 cline 
ee 289.334 417,118 30 
February .-229,810 345,962 33 
January 178,347 283,609 37 

1934) 1929 
December .161,323 125,499 ~28 
November .142,161 226994 37 
October ...... 158,942 394,540 59 
Septembe) . 228,605 429,729 47 
August ...... 234,160 512,842 54 
July Terre 275,721 518.301 47 


REGISTRATION STATISTICS, MARCH, 1931 


Service, 
section 


Springfield, TIl., 


December, | 


of falling off | 


in | 


and New 
may obtain these by addressing any 
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USED CAR STOCKS 


IN NEW YORK LOW 


(Continued from Page 1) 


| well as new cars are moving as they 


|jnever have before The Auburn 
branch is selling more than five 
| used cars a day, and stocks on hand 
have shown no increase since the 
{ first of the vea! 

| The Chevrolet branch on April 
22 had on hand 68 used cars. On 


the same date in 1930 the used units 
on the floor numbered 150 

Oldsmobile has on hand less than 
|@ normal month's supply of used 
icars. At the present time thirty 
used cars are on the floor, where 
| last year the number was 100. 

The Packard Company of 
York reports a used car stock 
45 units on April 23. which com- 
pares with 60 units on the same day 
in 1930 

Willys-Overland has between 70 
and 80 units in its used car depart- 


New 
of 





ment, while last April on the same 
date the number was 195. 

The Buick stock of used cars is 
just a shade higher than on the 
same day in 1930. but this is ac- 
PRUE sckcvecesa 349,596 567,424 38 
Se evunee ess 444,699 636.250 30 
| April aeons nde 468.281 663,811 29 

Increase 


Jersey, which 


given here compicte for the convenience of our subscribers 


setts, 


will be found on Pages & and 9% 


Plymouth 


D 
; 

Marmon 

Oakland 





Alabama | 

Arizona | 1 14; 4| 
Arkansas s 7| 1| 
California | 22; «296! «130 
Conn. } 12; ~~ 82 72) 
Delaware 1! ro. lj; 60S 
Florida | 1) ~—_—_—23 12; 
Idaho | ~ a is, —t—«<i Ct” 
Jilinois. | 41, 287! —Ss:119} 
Indiana | 55 64) 34/ 
lewa | 9| 68; 10 
Maryland | = 5} 36} 
Mass. j} 19) ~— 294 86 
Minnesota | 14| 125) 41|— 
Missouri | ‘54; 133) §2|- 
Montana | 8 17 4 
Nebraska | 3 17 1| 
Nevada | a“ 2| | 

N Hampsb| 3; 34 18; 
N. Mexico | ~ 3 3 1 
N. Ca’lina | aan 12 1| 
N.Daketa| 3 11 2 
Ohio | 39 148 100; 
Oregon | 4) 21 6 
Penn | 75 315 126 
Kh. Island | 1| 42 5 
S.Carolinal |= 3| 
So.Dakota}  —.1)_—si124 4 
Texas | 9 77| 1] 
Utah c= 25 5 
Vermont | 10 &| 
Virginia | X 18 20) 
Wash. | 5 26 14 
West Va. | «6 11| 15 
Wisconsin | 17; «216 78; 
Dist. of C. : ; 


Totals | 2533} 1083} 





Oldsmobile 


Rhode Island and Texas 


Packard 
Peerless 








~ 5| 5| 
6 S 86th 13} 
aa | 27 
289; 134] 18 74, (111 
97] 40 | | 14| 23 
18 7| 1 l 7 
24) 9] 3 29) 
12 2| | 10| 
521; 132] 22 41; ‘178 
225; 0fti«‘z| 4, 145 
124 16| 2 70 
59) 31| 9 6, 44 
340) 78 | 8) 41; 107 
2625 °—O«BYt:t“‘L:*é‘<‘é‘ Y!SC*CO 
221; ~«O3yti(‘*d 18; 187 
17| 1; = j|té«<B 30 
52 5f sd | 43 
3 2| l | 4 
51 2] l 4 19| 
6 | | 5| 
23; 12] | 3 32 
19 | 29) 
395 52 | 35 11} 177, 
31 3| 14 
596 125 | 14 34, 296 
20; 13} 4 7 23 
17| 1] 8) 
65) 5| | 1| 26 
64 15} i 21 91 
14 4| 10; 
12 :86h6h)Y.tC 13| 
31 17] | 11| 40) 
94) 23 | 1 4) 58} 
31| 8| 2 2 
178) 21] 3 5| 82 


4000; 137; 327| 2225) 
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for manual adjustment or automatic 
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can furnish the type that suits 


at your service. 
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Studebaker shows the same con- | 
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4 \ 
dition. Its used car stocks show | CONTINUE TO GAIN 
seven more units on hand than the | 
same day a year ago, but the branc h| ; 
| has sold 116 more new cars than it} (Continued from Page 1) 
did in the same ‘j i : ; ; 
There - a an eel uary, February and March of this 
among dealers in the metropolitan | ¥€@": the corresponding April period 
district that the uced car end of the ae a eee Se peo 
business never was in healthier con- | + gee ~~ { "i k ~ a ‘ vist oa i 
dition than it is today. Allowances| \” PE® Cent. above those regisieree | 
ee during the same number of days in 
are being held down rigorously and} March 
ee ae ne 2 ee es at “Although there has been a par- | 
a ei > oe Seem oe lone | ticularly noticeable demand for rush 
- ith —_— itios PAVORRMIC CO aoe aTison | deliveries, Pierce-Arrow distributors | 
1 conditions in pas’ yea |}and dealers continue to maintain a 
; bank of unfilled orders in excess of | 
REO NOT TO EXTEND = seme 
' Lansing, Mich. Apri] 24.—Refer- | BY EW 
ring to a story released yesterday by 4 
Reo Motor Car Company, Don Bates, | (Continued from Page 1) | 
secretary-treasurer, says amending | | 
of charter to include phrase “to | | ninety-eight in January and 139 im | 
finance re-sale thereof,” doesn't | | March, 1930. p ‘ 
mean Reo intends to do any more | Aceessory shipments to the trade k 
financing of dealers than it has|in March were 65 per cent. of the | make it easier 
been regularly doing in the past. | 1925 base, as compared with fifty- h I} 
Purpose of the charter amendment | three in February, forty-six in Jan- t an ever to Self 
was to liberalize the charter under | U@ry and sixty-seven in March last 
the wider latitude given corpora- | year. 
tions organized later than Reo and Service equipment shipments, that 
other older Michigan corporaticn. is. repair shop machinery and tools, | 
in March were 115 per cent. of the 
CLASSIFIED ADVERTISEMENTS | 1925 base, as compared with nine- 
IN THE AUTOMOTIVE DAILY |ty-seven in February, ninety-two in | 
NEWS BRING RESUUTS January and 175 in March, 1930. | AUTOMATI Cc 
| a 
; . 
| with vertical shutters 
are furnished by the New Jersey Meteor List Co.. New Car Division, Tremten, N. J. 
! 
INES Automatic Winter- 
front has long been the best 
selling specialty on the market 
smenenengnsnanemse ) 
s | | for cold weather motor protec- 
| ~ | 2 ‘ 
8 | § Dee ae — | om | =, | Totats | HON. Now, many new features 
- | . | > be os | -F ° . 
= e |@Fi = | = | = = | se} &e make it easier to sell than ever 
e ° j - | - = ‘ = 7} — | 
oa elniil @ - Se = | = * (a | | before. 
a : mt 7... " | 1515) The new, improved Pines Win- 
4 | 13 1 3 1 572 | e ° ‘ . 
13 a ~~ ! 3} *) 3 ‘a | terfront is werlical in design. 
| { | a “ as rn a « 
419] 68,618) SCS 8) 52] 198 102 19) 15.689 | Combining beauty with efficient 
195 | 16) 99) ! | 2| 25 11{ | 3,300, motor protection, it is the same 
0 we ed 2,0 1 | 564] style as those used on the most 
~s _. a | as . | 2,322) expensive moter cars. And, in 
ood h = . - - a. a a a addition to automatic operation, 
: 331) | 36 21% bE oar ° . . ° 
26 16 125 3 5 118 124 18 3 5 883 the new Pines is equipped to 1n- 
j ' ~| { ' ! , e . 
276 | 11 68 | 3 59 | 154) 10 4 4.856 | sure instantaneous closing. 
184, 9 76: 2 38 13 ] 3,259 Because of the new Pines 
416 | $1, aij S| {82 6s oo features and the new low prices, 
397 35) d ' 23 3F 3 7 186 
7) — = cae en 6 - 2. ns ee ra aa hundreds of dealers throughout 
od j Jd) 4} 10) . ° ’ « . 
52 | 6 » ~ ] 5| 19 3 1.100 the country are showing the ; 
62 | 5 29 | 24] 63} 10 2; 1,961| biggest Pines sales in their his- 
| 10, | | | ~ 248! tory. By displaying Pines Auto- 
58 | 5 26 | 5| 24) 6 | 1121) mnatic Winterfront, by featuring 
3] 3] } | 1) 1| ' = it in conjunction with Pines ad- 
2 | : | 3 16; 2 2,356 ae 
s) : = ; 14) 39 2 | og | VeTtising, you, too, can set a 
| | | | 956 | ° “ 
| new rec rfroy 
518] 38 227, 6 102] 279 72 6, 10,542) Hew record for Winterfront 
36 | 6} 50) | | 13 5 | 1,382] sales and profits. 
381 | i € os] 882 26| 14,0057 If you do not handle Pines 
4 = = J 7 = cat ae Winterfront, get in touch with 
2 3 5! | " ; : 
mt a 22 ra 30 9 | 952 | Your nearest distributor now. 
137 | 26 165} 2| 1 8] 63| 21) 2! 7.188| Or write us for his name. 
21 | _ 3 32; | J 11) _ ae 893 Remember: A Pines Auto- 
23 | 4 6 2| 12 4 is 475) matic Winterfront will more 
4) § 2 2 35 3 2,924 “i 
7 ne A 15) 49 24 1; 2.666 | than double the efficiency of a 
i 25 9 : { 2 ; 
72 2 19 2 52 ee 1.464| hot water heater. 
288, 917 142 5 21, = 110 17 10; 5,439 
- 3 ¢ ‘ Doon . 
2 | | 2478 | New Prices 
5576] 509) 3311! 17| 59, 677] 2589; 672; 312) 139,322) e 
aes | & 1 
v, - col 
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High Temperature » Liquid 
Cooled Engines 


By 
«-Pvesident of Engineering, 


Paterson, 


The following, in part, is a paper 


presented before the nineteenth na- 
tional aeronautical meeting, 
of Automotive Engineers, which was 
held recently in Detroit. 
Considerable interest has been 
shown during the last year or two 
in the use of high temperature liquid 
coolant for aircraft engines. Both 
evaporative cooling, which has been 
used experimentally on automobile 
and aircraft engines, and the use ot 
high boiling point liquid have’ been 
considered. In England evaporative 
cooling has received probably more 
attention than high temperature 
liquid cooling. while in this country 
the latter has received more atten- 
tion 
There 
creasing 
coolant: 
ond, higher 


are several reasons for in- 
the temperature of the 

First, weight saving; sec- 

air speed of the airplane 
by reduction of drag: third, possi- 
bility of decreasing fuel consump- 
tion: fourth, simplification of con- 
trols. 

In reference to the first item it 
has been found from experience that 
a littl over 2 pound per horse 
power can be saved in weight using 
an outlet coolant temperature of 300 
degrees Fahrenheit. The radiato1 
for an outlet temperature of 300 de- 
grees Fahrenheit is about 35 per 
cent. of the water radiator. With 
this reduction in weight the frontal 
area of the conventional radiator 
can be reduced with a corresponding 
decrease in resistance and an in- 
crease in speed of the airplane even 
though there is some loss in horse 
power with the higher tempera- 
ture On account of lower volumetric 
efficiency 

There appears to be a slight de- 
crease in specific fuel consumption 
up to a certain temperature and 
then the fuel consumption goes back 
to normal at 300 degrees Fahren- 
heit. Of course, this may not apply 
to all engines, but the curves which 
are shown are taken from a _ 600- 
horsepower liquid-cooled Conqueror 
engine. On the installation it is 
advisable to eliminate shutter con- 
trois so that while the engine 1s 
cruising it will operate around 240 
to 260 degrees Fahrenheit, which 
appears to be the point of maximum 
efficiency of this particular engine. 
Inasmuch the engine will run 
satisfactorily between 150 and 300 
degrees Fahrenheit, at all throttle 
positions and engine speeds, the 
shutter control can be eliminated, 
which is desirable, since the pilot 
has enough controls. On the higher 
power engines jit appears possible to 
make a power plant, completely in- 
Stalled, which will weigh no more 
than the equivalent high power air- 
co cled engine. 

It is evident that it is not pos- 
sible to take an engine which has 
been developed to run on a coolant 
temoerature of 180 degrees outlet to 
practically double this temperature 
aud expect that the design will be 
satisfactory. There are a number 

‘ of difficulties to be overcome: the 
higher temperature lowers the 
strength of aluminum alloy ma- 
terials very greatly; it- increases the 
difficulty of cooling pistons, and 
more heat is put into the oil, which 
in turn must be better cooled. 

‘ne liquids which have been 
found satisfactory from a standpoint 
ot boiling point, freezing point and 
Viscosity | at various temperatures 
are ethylene glycol and di-ethylene 
glycol Th Se liquids have a ten- 
dency 9 leak very badly and extra 
precaution must be taken to over- 
come this leakase. Lubrication prob- 
lems on engine parts are more dil- 
fieult on ount of the higher tem- 
perature ind more care must be 
taken in the construction of radia- 
tors on accounc of the reduction in 
strength of the usual Solder. In 
general, the higher temperatures in- 
volved are somewhat similar to 
those experienced in air-cooled en- 
gines, and it is, therefore, necessary 
to change clearances throughout the 


as 


. : = 
Society 


= 


soldering together 


ARTHUR NUTT 
Wright Aeronautical Corporation, 


N. J. 


engine to correspond 
high temperatures. 
With the V_ type of engine. 
which has low side wall pressure on 
pistons, there has been no trouble 
experienced with pistons when the 
proper clearances are used. Ade- 
quate oil cooling can be provided 
with the unit type oil coolers, 
properly baffled to provide 
proper transfer or neat by 
sufficient oil velocity through 
cooler over the cooling surfaces. 
In order to prevent leakage of 
ithe coolant, very great care must be 
taken with every joint to select the 
proper gasket material. 
found necessary to increase the flow 
of oil to many parts of the engine 
for the purpose of keeping these 
parts at a temperature at which 
they will operate. In making all 
joints in the cooling system special 
rubber hose must be used which will 
withstand the action of the high 
temperature and the coolant liquid. 
The high temperature appears to be 
more detrimental to the material 
than the action the liquid. In 


with these 


using 
the 


of 


system care must be taken to select 


the 
° 


It has been | 


Cal., 
a stud 


any parts in the | 


a solder which melts at the highest | 


possible temperature. 

In order to determine 
of high temperature 
a series of tests have been started, 
the results of which wil be ‘given 
here as tar as they have gone. The 
tests have not been. conrpleted, but 
there is sufficient data present to 
give an idea of the etfect of the 
higher temperatures and of the 
changes on the engine. All these 
tests were conducted using a fight- 
ing grade California gasoline with 
an Octane rating of 73 per 
To this fuel was added sufficient 


the value 


(Continued en Page 9) 


Auburn 


0 | 
Ariz.,’30 | 
Ark., ’30 . 
Cal., 30 
Conn., 30 
Del., '30 
Fla.,, °30 
Idaho ‘30 
I, °30 
Ind., 3 
come. 
Md., 
‘oe, 30 
Minn., '30 
Mo., ’30 
Mont., 
Neb., 
Nev., 
a 
N. M., °30 
N. C., °30 


0 
_— 


30 
30 
= 4 


liquid cooling | 


cover a 


INTRODUCES NEW STUD [Tyo 


PULLER AND SMALL 
GEAR PULLER 


PLOMB small gear puller 


Plomb Tool Company, Los Angeles, 


pulle 


has introduce® two new tools, 
r, in three 


sizes, which 


PLOMB stud puller 


and a new 


cent. | 


range from 0 to 1!'% inches 
}long jaws from 90 to 3 inches. 


The 


gear 


two sets of 


range 


puller 
jaws. 


from #4 
small gear 


a to inch, 
puller. 

is available with 
The short jaws 


and the 


ion -- Engineering -- Factory - 


ogage Carrier Mounted 


On Vacuum Cups 


NEW 


The Bellevue Manufacturing Com- ; 


intro- 
known 
for 


pany, Bellevue, O., has just 
duced a new luggage carrier, 
“Tip-Top,” designed 
mounting on the roof of closed cars. 
|Arjustable supporting legs, tipped 
|; with vacuum cups, carry the load. 
Webbed straps, which fasten to 


JUNKERS OIL ENGINE 
ADOPTED BY GERMAN 
AIRCRAFT COMPANY 


Ten Prof. Junkers 
oil engines will be placed in planes 
in regular service of the Lufthansa, 
| German Commercial Company, 
cording to a report in the New York 
Times, as a result of a recent test. 


las the 


of new crude 


ac- 


The Jumbo 4, as the is 


called, develops 700 horse power, 
and was used in the test in an air- 
plane ordinarily requiring three en- 
gines 

Two pistons are employed in each 
cylinder. These take the place of 
valves. When the pistons are apart, 


engine 


Bellevue luggage 


, narrow ports. 


‘ack 


attached to the top, ine 
hold the care 


strap loops 
side the drip molding, 
rier in place. 

The framework 
lacquered steel, and 
36x46x6 inches. The carrying 
capacity is 600 pounds. The price 
is $16.50, with waterproof cover $3.50 
extra. 


built | of 
measures 


Is 


fresh air is forced into the cylinder 
by the blast of the engine, through 
The air is then com- 
and oil sprayed in 
nozzle small pumps 
pressure 900 atmos- 


is 
by 
ol 


pressed 
through a 
under a 
pheres. 
The motor 
lutions per 


revolves at 1.700 revo- 
minute, and is geared 
down to about 1,200 revolutions 
per minute. It weighs two pounds 


per horse power 


CAST BRAKE DRUM ADOPTED 
ON CHRYSLER CD-3 


Holley Permanent Mold Machine 
Company, Detroit, Mich., announces 
the Holley brake cast steel drum has 


been adopted as standard equipment 
on the model CD Chrysler 8. It is 
reported that this is the first time 
that a cast steel drum has been used 


‘en cars of this price. 


CUMULATIVE NEW PASSENGER CAR 


This table is repeated for comparative purposes only, 


Cadillac 


mw Se! Ss 


N 





N. D., 730 
Ohio, *30 
Ore., ’30 
Penn.,’ 
R. Isle.,’ 
in ae 
S. D., °30 
Texas, '30 
Utah, '59 
V1t., °39 
Va., °30 


Totals, 30 | 912 + 7013 


Chevrolet 


786 | 
289 | 
611} 
3611 | 
886 | 
203 | 
862 | 
386 | 
4754 | 
3060 | 
3091 | 


1323, 


2321 | 


19033] 
5182, 


437 | 
1237 | 
— «ST] 
253 | 
308 | 
811 | 
384 | 
3629 | 
508 | 
4656 | 
475 | 
394 | 


579, 


3792 | 
309 | 
156 | 

1444] 

L103 | 
735 | 


53594 | 


Chrysler 


-' 2 
— > 


30 
438 

~ 112 
14 

52 

14 

445 
192 
107 
88 

293 
112 
224 
14 


a 197] 


co 96 | 


262) 


36 
608 
71 
26 
26 
168 
18 
12 
78 
120 
44 


126; 


4049) 


Franklin 


10| 
33 | 
67 | 
616 | 


9 
338 

~ a 
~ 16 

9 

~ 24 
57 


7 
46] 
30 | 
582] LE 
330 | 
241 | 
85 | 
439, 
~ 15 | 
342] 204 
I 
109 | 25 
23 | 7 


~ 24 
710 
ae 


129 | 


172 | 


Hupmobile 


Graham 
La Salle 
Lincoln 


18 
11 
—¥~ 
345 

92 


9| 
12| 
17| 
249 | 
65 | 


Qa | 
ee! 


» 


37 
11 
332 
~ 208 
68 
~ 48) 
258 
ae 
~~ 134 
~ 16 
14, - 
11| 


15 
1! bo co! 


| | 


+ 
-! 


196 | 
92| 
45] 
42] 


54| 
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7) 
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20}. 
22 8 
~ 10 7 
19, -20,}i‘ CH t*~*«‘z 
317} | 
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*Not in production at that time. 
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Equipment - -- Development. 


Liquid-Cooled Engines 
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tetraethyl] lead 
tion to entirely 
tion 

As has been stated 
characteristics of one 
shown in these curves and it does 
not mean necessarily that these 
same conditions will hold if design 
changes are made in the cylinder 
head construction, intake manifolds 
or any other’ condition which 
would affect these characteristics. 


under each 
suppress detona- 
before, th: 
engine arx 


EFFECT OF COOLING MEDIUM TEMPERATURE ON 
CONSUMPTION, 
WITH 6,1:1 


AND BEST ECONOMY FUEI 
CONQUEROR ENGINE 


condi- ; 


when the 
ratio of 6.1 to 1. 
there 

temper 
full 
ment in 


were 
therefore, it 
stated that 240 deg. 
which 


engine 
is a Joss in 
‘ature is 
throttle there is 
specific fuel 


powe! 


an 


on this 
cannot 


taken 


minimum fue] 


FOWER 


COMP, R/TIO 


FULL THROTTLE 2400 z o!’ hi 


TION 


SPECIFIC FUEL CON 
(LBS. /BeHe?P. /HRe J 


COOLING MEDIUM OUTLET TEMPERATURE (*F,) 
240° 


Fig. 1 


were conducted at three dif- 
outlet coolant temperatures; 
180 deg., 240 deg.. and 300 
and at three different com- 

ratios, 6.1. 7.22 and 7.8 


Tests 
ferent 
namely, 
deg. F., 
pression 
to 1 

Fig. 1 
temperature 
hor sepower. 


effect of outlet 
corrected brake 
was taken 


shows the 
on the 
This curve 


conducted 


be 


The 
that 
deg. F. is 
180 deg. F. 
ture. 
slight increase 
sumption from 180 deg. 


intermediate 
taken to check up 
curve does 
the fuel 
no better 
outlet coolant 
At cruising speed 
in specific 


increased, 


points 
this 
indicate, 
consumption 
than 


to 


and 


at 


had a compression 
It can be seen that 
after the 
at 
improve- 
consumption 
up to 240 deg. F. Only three points 
curve 
be definitely 
is the point at 
consumption 
occurs and when further tests are 


and, 


will 
figure. 
however, 
300 
it is at 
tempera- 
there is 
fuel con- ! 
300 deg. 


a 


VERTICAL AUTOMATIC 
PARKING MACHINE 
ANNOUNCED 


Hand operated model of 
house 


Westinghouse 
facturing 
burgh, 
automatic 


Pa., 


enables the 


F.; as can be 
propeller 
with 
from ful] throttle 


The 


was taken 
in power 


temperature. 


(To 


parking machine 


Company, 

announces 

parking 
parking of twenty-four 


seen, 


the 


Be Continued) 


is only 
load curve 
dex 





Westing- 


Electric and Manu- 


Pitts- 
vertical 
which 


slight 
as shown 
‘rease 


at each 


| totam he ro SS VIBRATING HAHGIER 





automobiles on a ground space lit- 
tle larger than that required by an 
ordinary double garage, it is claimed 
When desired a less or greater 
number of cradles may be used. 

The machine consists of cradles 
one for each car, supported between 
two endless chains which pass over 
sprocket wheels at the top and bot- 
tom of travel; the chains are driven 
by two electric motors, and, by 
means of a push-button control, or 
its equivalent, any cradle can be 
quickly brought to the driveway 
level for receiving or discharging 
an automobile. 

Three general 
which are substantially 
control with different 
switches are 
parking machine, 
push button control 
system. 

The use of the automatic parking 
machine is said to effect a great 
saving in time The average time 
for parking a machine is one min- 
ute. 


OUTLINE OF PROGRAM IS 
ARRANGED FOR §. A. E. 
SUMMER MEETING 


New York City, April 24.—The So- 
ciety of Automotive Engineers has 
announced an outline program of its 
summer meeting to be held at the 
Greenbrier, White Sulphur Springs, 
W. Va., June 14 to 19, inclusive 
Technical sessions, committee meet- 
ings, sports and recreation events 
have been so arranged as to avoid 
conflict 

OUTLINE PROGRAM 
SUNDAY. JUNE 14 

Special arrive in 
breakfast. 

Motor Truck and Motor Coach 

Session 


all of 
Same 
master 


methods, 
the 


the key 
and 


System, 
the coin 


trains time fo1 


Comprehensive discussion of ca- 
pacity ratings and guarantees 
MONDAY, JUNE 15 
Pus Session 


REGISTRATION STATISTICS, MARCH, 1930 


March, 


States 


Oakland 


Ala. - a0 

Ariz. 9 OO 
Ark., 
Cal., 
Conn., 
Del., ’30 
Fla., 30 


"30 
"30 ~ 9g 

~ 14 
~ §5 + +«136 


Oldsmobile 


1931 figures will be found on Pages 6 and 7 


Packard 
Arrow 


Pierce- 


~~ 30 


Plymouth 


11 
16 


34; 
122 
— Fo — 


1 


~ 31 





Idaho ’24 
TH, °30 
Ind., ’30 
aos. 4 “30 
Md., 30 


7 we 
146, 375 
101; 155 
7 86 
55 
~ 289 


196 | 
63 | 
23 | 
34| 
177] 





Minn., °30 
Mo., ’30 
Mont., ’30 
Neb., ’30 
Nev., 30° 
30 
«30 
a 


= 


Ne. 


46): 12; 


_ 6] 18 18 


10 
323 
170 
138 


30) 


134 


152| 
365 


9| 
12| 
28 | 
438 | 
144] 


27 | 
60 | 


617] 
481 | 
297 | 


149, 


418 | 


~ 256, 


25 | — 


37 
12 


106 


Studebaker 


15) 


19) 


— a. 


~ lop 9 


~ 90, 


Totals 


Miscella- 


2.364 

1,013 

1,992 

57 19,898 

10 4.455 

869 

15 “3. ~~—«|~S*«é« 98H 
3; : 1174 

241| 90, 20,859 
144] = 200 32 10 12,909 
— 150] 148 21 4 9,404 
33 | 51 22 9 4,377 

54 | 1216 +102 17) 12,307 

141 20 5| 17,226 
310, ~ §8) 17,517 
oT 2 +1479 
13.3891 
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~] 
on 


455 | 


71] = 44 
.— © 
6| ss :18 


| 1,044 











N.D., 
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1 
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a. i : a | 19 5 
Vt., ‘ 17 12 
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Wash., "30 | 12 57, +34 
w. pee ‘i 14) 34) 49 
Wis., 218) | 124j 
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973| 


149 


56 
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4459 
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118, 


41 
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31 | 


~ saay 
113] 


69 | 


7 


49, 
wee 
| 
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136 
29 
” i 


3 
25 
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ee 


2,123 
21,808 
2,162 
1,398 
~~ 1,878 
11,979 


9,10 15 3 
~ 340; +124, #298 
11| 43 23; 
7| 4 


81} 108; 31,87 
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4; —s‘5 ~ 1,210 


679 
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11| 


| 368 | 20; 


~ 41 
106 


29) 
158, 





1507] 362) 447] 


3121| 


73 
6226 | 


6} 
894: 


19) 
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2| 
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188 


4 
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3 

- 
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42, 44 dl 4,562 
39| 51 ! 1\ 5,289 
34| 42 1| 2,602 
100, 148; 23, 8,903 
9| 5| 2,071 
2752| 1015) 


2015 | 465) 213,921 


used for operating the | 


1 979 | 


new revelations from the Bureau of 
Standards’ fue] research work. 
Transportation Session 
trucks and 
and expert 


moior 
Facts 


Utilization of 
motor coaches 
opinions. 

Diesel Engine Session 

Automotive Diesel fuels and the 
ever jnteresting discussion of Diesel 
engines vs. gasoline engines 

TUESDAY, JUNE 16 
Passenger Car Body Session 

What the body designer 
a chassis. 

Comfort 
ments. 


wants in 


and interior appoint- 


Diesel Engine Session 


Damping torsional vibrations, 
practical experience with various de- 
vices 

Aircraft Diesels 
developments, 


and combustion 
Passenger Car Session 
Raindrop cars, experimental] data, 
High speed driving 
WEDNESDAY, JUNE 17 
Develepment Session 
Pertinent data on present day Ju- 
brication problems and more facts 
on ridine quelities 
Standards Session 
Regular meeting of the Standards 
Committee. 
Business Session and Aircraft 
Session 
Flying with the Navy. 
THURSDAY, JUNE 18 
Aircraft Ensine Session 
More power from the engin¢ 
Some up-to-date research r< 
and development data. 


sults 


Chassis Session 
The chassis on the Operating 
ble and in the Gissecting room. 
General Session 
A great cconcmic problem 
nigh cost of labor turnover 
FRIDAY, JUNE 19 
Ergine Session 
Cil control, winter siarting tests, 
and problems of the fan wil] be @is- 
= ~ 


la- 


is leave for home 


FOR COLD RIVETING 


GIANT No. 3A vibratory hammer 
for eold riveting 
Manufacturing and Ma- 
chine Company, Bridgeport, Conn., 
has added to its line the No. 3A 
vibratory riveting hammer designed 
for cold riveting from .% to ,% of 
an inch in diameter rivets. The 
hammer spindle vibrates vertically 
at from 1,400 to 2,000 blows per 
minute. 

When driven from a countershaft, 
the main pulley is furnished for a 
14-inch flat belt. The machine is 
also available for use with 1 horse- 
power motor running at 1,750 r. p. 
m., in which case a three-step cone 
pulley for a V-belt is supplied. 


Grant 





16 
DEFERRED PAYMENT 
PLAN ON REPAIRS 
TERMED SUCCESSFUL 


(UTPS) 
1930, the 


April 24 
February, 


Dayton, O., 
Organized in 
Garage Owners’ Finance 
tion of this city today has more | 
than 1,500 automobile repair orders | 
to its credit, all being paid for| 
through the plan originated by the 
company 

Harry 
poration, 
mobile repairing on the deferred 
payment plan. The local organiza- 
tion is a subsidiary of the National 
Standard Parts Association of 
Cleveland. Locals officers are: 
Harry Israel, president; Jerome C 
Israel, vice-president, and Charles 
Cameron, secretary-treasurer. 

Often an autemobile owner 
trade in his old car on a new one} 
Bimiply because he can buy it on 
time payments, rather than have a 
large amount of necessary 
work done ©n the old car, for which 
he would have to pay cash, even 
though he would rather keep his ole 
car. Under our plan, the owner 
takes his car to the garage and has 
his repair work done. The garage 
owner brings the bill to us and we 
pay it, the car owner paying us so 
much per week or month. We re- 
cently extended our finance 
to cover painting jobs and 
work.” 

President Israel is the operator of | 
the Dayton Auto Parts Company gt | 
Dayigp. The new finante Simipany | 
hay 2 attracted the interest of auto- 
m: Ntive circles throughout the Mid- | 
die West through its plan. 


TULSA GARAGE, SERVICE 
OWNERS FORM GROUPS) 


Tulsa, Okla., April 24 (UTPS).— 
A new automotive organization has 


Israel, 


will 


body 


the Tulsa Garage and 
Association. The organi- 


known as 
Servicing 
zation 
automotive servicing, and its pur- 
pose is to promote a better under- 
Standing within the automobile in- | 
dustry of Tulsa. 

Out of the 235 
Tulsa, which in some way are 
to the automobile industry, 
represented in the new 
tion. The number is expected 
reach 200 at the next meeting. 

The group has selected an 
blem, bearing the initials, T. G. S 
A., and has applied for a charter. | 
Officers selected were A. F. Van de} 
Mars, president; Arch E. Bradley, 
seccosary-treasurer. The board of 
directors is composed of M. K. Mc- 
Bride, J. M. Browne, E. H. Blassin- 
game, W. A. Rayson, Charles Herrell, 
Jack Kaffir, Kelly F. Connor, Bari | 
Vincent, Charles Wilcox and R. T 
Samples 


SCOVILL MANUFACTURING 


establishments in | 
allied | 


to 


Waterbury, Conn., April 24-—-O!- 
fieors of the Scovill Manufacturing 
Conipany and members of the board 
yf clirectors were all re-elected at the} 
aniuual meeting held April 20 in the 

pupany’s offices here. A. L. Adams! 
x» the J. H. Wittemore Company oi | 
Naugatuck was added to the board| 
of divectors. The annual report was | 
submitted and approved by the | 
board 

E. O. Goss, president and 
manager, presided at the session 
Other xecutive officers for the 
coming year are: vice-president and 
general superintendent, John H 
Gass ice-president and = superin- 
tendeat of mill departments, Chaun- 
cey P. Jr.; vice-president, G 
A. Goss; treasurer and comptroller, 
L. P. Sperry; secretary, William M 
Goss toSistant secretaries, B. P 
Hyde and T. B. Myers 
FP. J. Gorse 


veneral 


Goss, 


treasurer, § 


JOBBER “PONSORS GARAGE 


OWNERS’ SERVICE SESSION | 


Newark, N. J., 
ing of more 
in New 


April 24.—A meet- 
than 500 garage owners 
Jersey was held in 
O. U. A. M. Hall, sponsored by the 
American Motor Specialties Com- 
pany of 35 William St. Alfred Ep- 


stein and Abraham L. Treitman ad- | 
illustrated | 
mer- | 

the | 
| lease 


dressed the group. An 
Story by Thomas O. Duggan 

chandising service director of 
National Standard Parts Associa- 
tion, on the modern way to service | 
motor cars and merchandising ideas | 
was presented. 


Corpora- | 


president of the cor- | 
conceived the idea of auto- | 
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been formed in Tulsa, which will be | Merman 16 
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| Oakland V-3 


167 arc | Beeriess St. 
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~ MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


Make and Model 


Wheel Base 


Auburn 8-98 | 3916 | 127 
| Austin |$1130 | _ 
Buick 8-50 | 3170 | 114 
Buick 8-60 | 3795 | 118 
Buick 8-80 4255 | 124 
Buick 8-90 | 4340 | 132 
Cadillac V-8 | 4645 | 134 
Cadillac V-12 | 5480 | 140-143 
Cadillac V- -16 | 6100 | — 148 
| Chevrolet | 2685 = 
Cc hrysler 6 | 2850 | 
| 3365 | 
Chrysler Imp. 8 | 4725 | 
Cord (Fr. Wh. dD.) ‘| 4620 | 
De Soto Six 26 
De Soto Eight | 2965 | 
De Vaux 6 © (| 2725 | 
Dodge Six | 2820 
Dodge Fight | 3174 | 
Durant 6-10 2780 | 
2820 
3010 | 
x | 2925 
“2375 | 
3930 | 
4130 
423 
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__ *2il 


"Eee 
113 
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112 
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i 60 | 
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| Oldsmobile 
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| Own } V | Bish-Bab 
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In the Accessory Field 


300 ATTEND RUSCO CLINIC 
Talsa, Okla., April 24-—More than 
300 garage men, fleet owners and 
purchasing agents attended the 
brake clinic,” held in the Crystal ! 
ballroom of the Mayo Hotel, by the | 
Manufacturing Company, 
Middletown, Conn., manufacturers 
of Rusco brake linings. The meet- 
was sponsored by the Stone 
Bearing Company, Rusco distributor 
in Tulsa, and C. G. Stone, president 
of that organization, presided 
OPENS NEW YORK OFFICE 
Newark, N. J., April 24.—The Gen- 
‘ral Leather Company of Newark 
for space on the twentieth floor of 
2 Park Ave.. New York city, to be 
used as the New York office and 
sales room, and will be occupied as 


300m aS minor alterations are com- 


pleted 


PLANNING EXPANSION 

Portland, Ore., April 24.—The 
Walter H. Grebe Company, automo- 
tive parts dealer, has. taken a 
Im approximately 3,000 square | 
feet of space at 93 North 12th St. 
The premises have been remodeled 
the ftirm’s use. The company ' 


| handles 


| cording to Ff 


Specialty lines of 
tive equipment and 
been in business for 


automo- 
parts and has 
several years. 


PLAN “SAFETY LANE” 

St. Paul, Minn., April 24—A new 
safety lane to test automobiles will 
be operated from May 11 to 23, ac- 
W. Zollman, president 
of the St. Paul Automobile Club 
Last fall 4,150 automobiles were 
tested in the lane operated by the 
club Six testing stations will be 
use@ during May and the club ex- 


| pects to handle between 8.000 and 


9,000 automobiles during the period. 


PLANS REPAIR SHOPS 

Jamestown, N. Y., April 24.—Oscar 
T. Colander, for the past fourteen 
years assistant service manager of 
the Third & Lafayette Street Garage, 
Inc., Hudson-Essex distributor, has 
plans in progress for establishing a 
modern repair shop at 80 Fluvanna 
Ave., where service will be provided 
for all makes of cars and trucks. 


PURCHASES FACTORY 


Jersey City, N. J., April 24—The 
Montgomery Cylinder Grinding 


65 @3400 
25 | 80@3200 
3 | 87@3200 
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rT 25.3 | 
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SCaAaRocooces 


on on el 


31. 
27. 


Company, 678 Montgomery St., has 
purchased the factory building at 
the State Highway and Allen Street. 
The building is a three-story brick 
structure on a plot having a front- 
age of 116 feet along the Highway 
and a depth of 108 feet on the side 
street. 
public, 


PURCHASES NEW PLANT 
Maplewood, N. J., 
Oakley Valve and Foundry 
pany, specializing in monel 
castings and automobile 
leased for a term of years the one- 
story industria] building at 17-21 
Newark Way, Maplewood, from Ed- 
ward McTighe. The building con- 
tains 5,000 square feet, and is on the 
Rahway branch of the- Lehigh Val- 
ley Railroad 


Com- 
metal 


valves, has 


NEW GARAGE FIRM 
Minneapolis, Minn., April 24—A 
new garage, the Fifth Street Garage 
Inc., of which W. D. Heney is presi- 
dent, has just been established in|} 
the six-story building at 5th Street | 
and lst Avenue North, in the Min- 


/neapolis loop. Approximately $20,000 


is being spent in remodeling, and an 
additional $5,000 will be spent for 


~ |} 13@3000 | 


90@3000 | 
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pumps, wash racks, brake 
testers and other garage equipment. 


IN LARGER QUARTERS 

Erie, Pa., April 24.—The Erie City 
Welding Company, a partnership 
Joseph F. Plutowski and 
V. Boyer, specializing in 
welding and repair, has 
to larger quarters at 364 
A feature of the new 


Charles 


West 12th St. 


| shop is two automobile pits for use 
April 24.—The 


in welding under parts of cars and 
trucks. A fully stocked spring de- 
partment has been provided 


NEW REPAIR SHOP 

Penn Yan, N. Y., April 24— 
William D. Halliday has plans in 
progress for erection of a complete 
automotive repair shop and super 
service station at North Avenue and 
Liberty Street, for which a consider- 
able quantity of shop machinery 
equipment will be required 


new plant, which will repair all 
makes of automobiles. 


PLAN ACCESSORY BRANCH 

Buffalo, April 24.—The Tank Car 
Stations, Inc., is opening another 
branch accessory station at 800 
Hertel Ave., Buffalo, some time next 
month. A building to house the 
station is now being erected. 





AUTOMOTIVE DAIL Y NEWS, 


APRIL 25, 1931 


SATURDAY, 


OF PRESENT AMERICAN PASSENGER CAR MODELS 


Make and Model ; 
| Cr 
| Whit 
~ | Gear __ 
| Tex 
| Tex 

Tex 
Tex 

~ | Morse 

| Morse 


Auburn 8- 98 
Austin 
Buick 8-50 
Buick 8-60 
Buick 8-80 
Buick 8-90 
Cadillac V-8 
Cadillac V-12 
Cadillac V- 16 | Morse 
Chevrolet | Var 
Chrysler 6 | Morse 
Chrysler 8 Morse 
Chrysler Imperial 8 Morse 
} Link 


Cord (Fr. Wh. Dr.) 
| Var 


De Soto Six 
De Soto Eight | Var 
De Vaux 6 | ‘| Chain 
Dodge Six | Morse 
Dodge Eight |. Morse 
Durant 6-10 | Morse 
Durant 6-12 | Morse 
Durant 6-14 | Morse 

| Morse 


Essex | Super Six 


Franklin 8 15 Trans.| Whit 
Franklin S 15 Trans.| Whit 
Franklin S 15 De L | Whit 


Graham Std. 6 | Link 
Graham Spl. 6 | Link 
Graham Spl. 8 Link 
Graham Cust. 8 | Link 


Hudson Greater 8 | Morse 
Hupmobile Cen 6 | Whit 
Hupmobile Cen 8 | Morse 
Hupmobile C | Morse 
Hupmobile Hand U Morse 


La Salle V-8 | Morse _ 


Lincoln. | —— 


Marmon Eight-70 Diam 
Marmon 88 Diam 
Marmon 16 | Chain 
Nash Six-60 | Cel — 
Nash Eight-70 Diam 
Nash Eight-80 | Diam 
Nash Eight- 90 | Diam 
Oakland V-8 | Morse _ 
Oldsmobile | Whit 


Packard 826-833 | Morse _ 
Packard 840-845 | Morse 
Peerless St. 8 | Link 
Peerless Master 8 | Link 
Peerless De L. | Link 
Peerless Custom 8 | Link 
Pierce-Arrow 43 | Gear 
Pierce- Arrow 41- 42 | Whit 
Plymouth ~ | Var 
Pontiac ~ | Morse 
Reo Royale 8-35 | Morse 
Reo Royale 8-31 | Morse 
Reo Fly. Cloud 6-25 Morse 
Studebaker Six | Whit 
Studebaker Dict. 8 | Var 
Studebaker Com, 8 | Var 
Studebaker Pres. 80' Var 
Studebaker Pres. 90| Var 
Stutz LA ial 
BKtutz MA 

Stutz MB 
Willys 6-97-98 D 
Willys 8-80 D | Chain 
Willys-Knight 66 |) Chain 


KEY TO ABBREVIATIONS 


Weight— Austin standard 2 _ passenger 
coupe **Hupmobile model H weighs 
4.095 pounds, and mode} U, 4.360 pounds 
*Studebaker, 7 pass. sedan *Willys 6-97D 
weighs 2,656 and the 98 D weighs 2,706 
pounds 

Wheel Base—*Over 
instead of wheel 
turers refuse to 
passenger sedan 
whee) base 

Engine Make—Con. Continental; Lye. Ly- 
coming. Hall, De Vaux-Hal] Motors Corp. 

Fan Belt Type—V, V-type; F, fiat. 

Thermostat Bish- Bab, Bishop & Babcock; 
Dole, Dole Valve Co., Chicago, Iil.; Pines, 
Pines W fatertront: Var, various makes. 

Vaive Arrangement—L, L head: H, 
zontal; O, overhead: K, sleeve 
LV, V-type L head 
*Air cooled *Thermo syphon 
culation 


DURA- PRODUCTS NAMES 
NEW DISTRIBUTORSHIPS 





G 
G 
G 
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| Chain 


all length of chassis 
base, which manufac- 
give **Essex, seven- 
available on 119-inch 


hori- 
valve; 


water cir- 


Canton, O., Apri] 24.—Dura-Prod- 
ucts Manufacturing Company 
nounces the appointment of the fol- 
lowing new distributors for the sale 
and distribufion of Dura-metal tire 
covers, 
rors: 

Des Moines Wheel and Rim Com- 
pany., 1427 Walnut St., Des Moines; 
J. M. Steinhart, Inc., 340 Central 
Ave., Albany; Bennett Company, 7th 


an- 


and Jefferson Streets, Burlington, ' G 
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Transmis’n 
and Speeds 
Universals 


UnP 
Spic 


Long | D-SM 33 
Rock | War-G 3 
~ Own | Mun 3 
Own | O-SM 3 
Own | O-SM 3 
Own | O-SM 3 
Own | O-.SM3 _ 
Own | O-SM 3 
Own | O-SM 3 
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Compression Ratio— “Optional on the Au- 
burn 

Piston Material—*Alum, aluminum 
invar struts; Alum, aluminum alloy; 
cast iron; S St, semi-steel. 

Oil Purifier—Pur, Purolator; Wal, Wall; 
Han, Handy; AC, AC Spark Plug Com- 
pany; Ste, Stewart-Warner: Ski, Skinner. 

Fuel Cleaner—AC, AC Spark Plug Co.: 
Gascolator: Ste Stewart-Warner; 
Tillotson. V-S, Van Sicklen 

Carburetor—Sch, Wheeler Schebler: 
Zenith; Mar, Marvel; Car, Carter: 
Stromberg; DL. Detroit Lubricator: 
Tillotson, 

Air Cleaner— 
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Gas, 


Til, 
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-AC, AC Spark 
Jany; AM, Air Maze; Han, 
Inited; Til, Tillotson 

Front End Drive—Link, Link Belt: Tex, 
Texolite; Cel, Celeron; Whit, Whitney 
Chain; Diam, Diamond Chain: Morse, 
Morse Chain Company; Var various 
makes of chains; Var-G, various makes 
of gears 

Ignition, Generator 
Auto-Lite; Del-R, 


Plug Com- 
Handy; Un, 


and Starter—Aut-L, 
Delco-Remy; N. E., 
Sales Company, 12 N. 
Miami; Shaw Brothers 
Miami; Proctor & Proctor, Talla- 
hassee; Patricks, Inec., 15 East 
Church St., Jacksonville; the Tire 
Service Company, St. Petersburg, 
Fla.; Acme Garage, Tampa; Gari- 
son Chevrolet Company, Thomas- 
| ville, Ga.; Orlando Gear and Parts 
Company, Orlando, Fla.; Chatham 
| Motor Company, Savannah; the 
Stanton Company, Fort Pierce, Fla.; 
Bearing Parts and Supply, Augusta; 
Motor Parts Corporation, Macon; 
Auto Supply Company, Columbus, 
a. 


|Ia.; Patten 
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| Col % } | 17x5.50 
| 18x3.75 
18x5 25 
| 19x5.80 
| 19x6 50 
19x6.50 
~ | 19x6.50 
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Tryon ‘| 
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Tryon 
| Tryon Al-Z 
Own | Tryon Al-Z 19x5.00 
¢ Gemj| S 54's | Own | Alem | 19x5.00 
Gem | STr39 | Own Al-Z | 19x4.75 
Gem | El 42 | None | Al-Z | 19x6.50 
Gem | El 42 | None | Al-Z 19x6.50 
Gem ! El 42 ! None | Al-Z 19x6.50 
~ Ross} S54 | ERS | Al-Z | 5.50x18 
Ross 54 | ERS | Al-Z 6.00x17 
Ross 54 | ERS | Al-Z | 6.00x17 
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North 
nition. 
"Bendix starter used 
Clutch-—-Borg, Borg & Beck: Br-L, 
Lipe; Rock, Rockford Machine; 
Long Clutch Company. 
Transmission—War G., Warner Gear Com- 
pany; Detr, Detroit Gear; Mun, Muncie 
Gear; WC, Warner Corporation: D-SM— 
Detroit Synchro-Mesh; O-SM—Own, Syn- San ap Sag. Sagina 
eore- Neen; M-SM—Muncie, Synchro- meet “ Tool Compans iring Com- 
**Franklin Transcontinent models are : orn " = — 
equipped with both Warner and Detroit! Rear Springs — S. 
3 or 4 speed geur sets according to bod liptic; Cant, 
type ni-transverse “Rea 
“Free Wheeling. illys, 6-98D is 51 in oe 
Free wheeling on Auburn De Luxe Spring Shackies Tryon, Willys 
only Company: Rub B, Rubber Shoc 
Universals—Un P, Detroit Universal Prod- “Company fal, Pafnis 
ucts Company; Spic, Spicer Manufactur- Company; ERS, Eaton Rubber 
ing Corporation; MM, Mechanics Uni- Inlox—Inland Mfg. Co 
versal Joint Company. Lubricator—Alem, Alen pt 
Rear Axle—Co), Columbia; Salisb » Zerk; Bijur me ! 
Tim, Timken -Semi-floating ‘- ! Bijur A, Bijur autom con 
%4 floating; F-Fi ul ‘Aloating 17@¢ Far, Farva 
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he Auburn, "On Pierce | 
WB. rear axie ratio | 
41 rear axle ratio Is 
is 4.23 
with body 


Ratio- Optional on t 
Arrow 43, 137 In 
is 4.42. On model 
4.42. On model 42 ratio 

iThe axle ratio varies 
on Franklin models. 

Brakes—H, hydraulic; M, mech: 

eeldraulic; Bendix, Bendix Br 

Steering Gear—Gem, Gemmer; 


East *Nash-Indicates twin ig- 


Browr 
Long, 


l- 


types 


ufact 
E) tuly 

S-Tr, 
ength on 


semi-elliptic: 
emi-cantilever 
r spring 


Morrow 
k Insu- 
Be a 


models 


lator 


ae 


Sal, a 


'radio and fishing tackle. In 1929 
they opened Stores 1n Irvington and 
Orange. A fifth store will be opened 
shortly in Kearny. 


ROTH & SCHELENGER OPENS 
NEW ACCESSORY BRANCH 
Newark, N. J.. April 24.——Roth & 
Schlenger, automobile accessory 
dealer, has opened another store at 
50 Broad St., Bloomfield, the fourth 
in its chain, which was begun with 
a smal] store at 226 Halsey St. in 
1919, by Herman Schlenger, Jr., and 
Harry Roth. Expansion of business 
|compelled a move in 1921 to 29 
William St., the present location of 
| Crete main store, which was ex- 
| panded to include the whole build- 
ing in 1923, when to automotive ac- 


‘RUSCO STATION IN NEW HOME 

Middletown, Conn., April 24 | 
One of the most modern and com-| 
plete brake service stations 1n the 
Pacific northwest has been opened 
by the Commercial Tire Company 
of Seattle. according to announce- 
ment by the Russell Manufacturing | 
Company of this place, manufac-| 
turers of Rusco brake linings and 
more than 400 other automotive 


‘cessories they added sporting goods, | fabric products. 


NOTICE 


Please see the fifth col- 
umn to theleft of this ad- 
vertisement giving steer< 
ing gear information. 
Notice the outstanding 
Ross predominance. The 
actual figures are: 


ROSS 
obi 
Cuametioes 


i2 


SECOND 
Competitor 


i2 
THIRD 
Competitor 


nl 
eD 


Build Their 
Own 


Ross CaM AND LiveR 
steering gears predami- 
nate not only in passen- 
ger car field, but in truck 
and bus fields as well. 


ROSS GEAR & TOOL CQ, 
Lafayette, Indiana 


“ROSS 


Cam & Lever 
Steering 


There is only one 
Cam & LEVER 
Stecring Gear 
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Sales of All G. M. 
Sharply Upward in March 
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these states was 4,904, as against 
3,563 in February, a gain of 27.4 per 
ecent., and comparing with 5,698 a 
year ago, a falling off of 13.9 per 
cent 

Pontiac made 
In the reporting states, 
registrations of 4,655, as agains’ 
3.072 in February, a gain of 50 per 
cent., and comparing with 5,143 in 
March of last year, a decline of 
9.5 per cent 

Oldsmobile registrations aggre- 
gated 3,452, as against 2,303 in the 
preceding month, an upturn of 49 
per cent., and comparing with 3,850 
a year ago, off only 10 per cent 

Registrations of Oakland totaled 
961. as against 643 in February, an 
increase of 49 per cent., and com- 
paring with 1,837 a year ago, off 47 
per cent 

Cadillac the only General 
Motors unit to record in these states 
an increase in retail sales over a 
year ago. Registrations totaled 547, 
as compared with 405 in March ot 
last year, up 35 per cent., and com- 
paring with 400 in February, a gain 
of 36 per cent. 

La Salle registrations totaled 346, 
as against 219 in the preceding | 
month, up 58 per cent., and compar- | 
ing with 622 in March, 1930, off 44 | 
per cent. | 

Viking registrations amounted to} 
51, as against 44 in February and | 
171 a year ago. 

Retail sales of the five leading | 
General Motors cars in point of| 
sales in March either equaled or 
bettered those of a year ago 4S 
follows: 

Chevrolet made gains in Califor- 
nia, Minnesota, Nevada, New Hamp- 
shire, North Carolina, North Da- 
keta. South Carolina and District 
of Columbia. 

Buick — Connecticut, Delaware, 
Minnesota, Montana, North Caro- 
lina, North Dakota, South Dakota, 
Utah. Vermont and the District of 
Columbia 

Pontiac 


1 still better record 
with March 


Connecticut, Delaware, 
Flerida, Minnesota, Montana, New 
Hampshire, North Carolina, North 
Dakota. Ohio, Pennsylvania, South 
Carolina, Vermont and the District 
of Columbia. 

Oldsmobile—Alabama, Connecticut, 
Delaware, Florida, Minnesota, New 
Hampshire, Ohio, Oregon, Pennsyl- 
vania, South Carolina, South Dakota, 
Virginia and District of Columbia. 

Oakland —Delaware, New Hamp- 
shire and Utah. 

Following are the registrations of 
the five leading General Motors 
ears in the thirty-one states and 
the District of Columbia in March, 
as compared with the correspond- 
ing month of last year, and with 
February, 1931: 
CHEVROLET 

Mar. 
1931 


Feb. 
1931 
367 
122 
261 | 
2,492 | 
450 | 
103 | 
667 
149 
2,659 
1,080 
722 | 
650 | 
3,485 | 
301 | 
945 | 
42 
130 
114 
571 | 
281 
2,215 | 


Mar. 
1930 
786 
289 
611 
3,611 
886 
203 
862 
386 
4,754 
3,060 
1,323 
1,923 
5,182 
437 
1,237 
57 
253 
308 
811 
384 
3,629 
508 
4.656 
394 
579 
309 
156 
1,444 
1,103 
735 
2,483 
556 
43,915 


Alabaina 

Arizona 

Arkansas 

California 

Connecticut 
Delaware 

Florida 

Idaho 

[llinois 

Indiana 

Maryland 

Minnesota 

Missouri 

Montana 
Nebraska 

Nevada Sis 
New Hampshire.. 
New Mexico. 
North Carolina 

North Dakota 
Ohio 

Oregon 
Pennsylvania 
South Carolina 
Soutinn Dakota 
Utah 

Vermont 
Virginia 
Washington 
West Virginia. 
Wisconsin 
Dist. of Columbia. 739 
Totals 36,169 


BUICK 





299 
70 
817 
393 
. . 3,505 
458 
4,143 
528 
330 
297 


2,479 
436 
406 

176 
62 

1,401 
350 
338 

1,050 
419 

25,282 


60 
40 
23 
776 
228 
44 


Alabama 
Arizona 
Arkansas 
California 
Connecticut 
Delaware ..ccccses 


234 
44 


eeeeee 


359 | 


| 
} 


| 


| 


| 
42 
37 
20 
608 
105 
27 


Florida 
Idaho 
Illinois 


Indiana 

Maryland 
Minnesota 
Missouri 

Montana 
Nebraska 

Nevada Terr 
New Hampshire... 
New Mexico.. 
North Carolina 
North 
Ohio 
Oregon 
Pennsylvania 
South Carolina 
South Dakota 
Utah 

Vermont 

Virginia 
Washington 

West Virginia.. 
Wisconsin 

Dist. of Columbia. 
Totals 


Cars Turn 


ee ee 


} PONTIAC 
Alabama 
Arizona 
Arkansas 
California 
Connecticut 
Delaware 
Florida 
Idaho 

123 (llinois 

25 Indiana 

+ Maryland 

Minnesota 

Missouri 

Montana 

Nebraska 

Nevada ° 

New Hampshire., 

New Mexico. 

North Carolina 

North Dakota 

Ohio 
24 ni Oregon 

206 343 Pennsylvania 
53 62 s5 South Carolina... ‘ 27 

772 993 South Dakota..... a9 
36 38 Utah ; ee 31 
37 an Vermont . : 23 
41 36 Virginia as ¢ 22 
42 34 Washington 113 
87 88 West Virgini ay 89 

115 206 Wisconsin 368 
33 44 Dist of Columbia ; 73 

233 281 Totals. »,143 


91 82 
4.904 5.698 


ead 
309 
154 
121 
419 
32 
91 
22 
48 
78 


79 


98 
4,655 


OLDSMOBILE 
Alabama 


1931 


Arizona 27 
Arkansas 5 3 
California 316 175 
Connecticut 85 41 
Delaware 15 
Florida 20 
Idaho .. a ‘ 7 
Tllinois 355 
Indiana 103 
Maryland 38 
Minnesota 35 
Missouri 246 
Montana .......6. i 
‘braska 42 
Jevada ete j 
New Hampshire 
eWw Mexico 
North Carolina as 
North Dakota 19 
Ohio soot Om 
Oregon Sone” ae 
Pennsylvania 96 
South Carolina... 17 
South Dakota...,. 65 
Utah aeeik: cae Virginia 
WRETIORE sii vevce 12 Washington 
Virginia 31 { 37, West Virginia 
Vashington 94 Wisconsin és 
West Virginia 31 Dist. of Columbia 
Wisconsin 173 Totals.. 
Dist. of Columbia 80 
Totals 3,452 


OAKLAND 


7| California 
| Connecticut 
Delaware 

Florida 

Idaho 

Illinois 

Indiana 

Maryland 
Minnesota 
Missouri 

Montana 
Nebraska 

Nevada 6+enwee 
New Hampshire., 
New Mexico 
North Carolina 
North Dakota 
Ohio 

Oregon 
Pennsylvania 
South 
South 
Utah 
Vermont 


) 


WN = 


Dakota 


oi 


Co) = =] to 


~ 
oo 
NAVvWwWO kN SK OS 


Newark, N. J., 
Alabama Grewe has been 
Arizona 


Arkansas 


Chrysler Imperial Eight 
$2745 to §3575 


Chrysler Eight 
$1495 to *1665 


Chrysler “70” 
$1245 to *1295 


Chrysler Six 
$885 to $935 


Plymouth 
$535 to %695 


MONEY- 


Hang up the Chrysler sign and make money. 
Chrysler sales are constantly increasing week 
after week. 

Chrysler cars are different from other cars— 
smartly different in style; basically different in 
engineering; joyously different in performance— 
money-making cars for the dealer. 

They have eye-appeal —pride-appeal — purse- 
appeal—and that means sales-appeal. 

And there is today a Chrysler priced for 
practically every purse. The Chrysler dealer 


CHRYSLER SALES CORPORATION 


MAKERS 


isn’t hemmed in by the narrow confines of a 
single price-class. He can go after business in 
many price classes. That means greater oppor- 
tunity, bigger volume, larger profits. 

And inaddition to Chrysler Eightsand Sixes, the 
Chrysler franchise gives you another trump card 
in the Plymouth —a full-size Chrysler-buile car 
priced to compete with the very lowest-priced cars. 

We have some good territory opportunities 
we would like to talk to you about —conf- 
dentially, of course. Get in touch with us. 


DETROIT, MICHIGAN 


Carolina.... 


April 

appointed 
manager to succeed S. E. Nichols of 
the Elin Auto Supply Company. 


54 
61 


15 
15 
1 

6 

7 
16 
9 
190 


19 


271 

12 

13 

5 

12 

37 

14 $4 
15 49 
78 124 
16 26 


961 1,837 


24 
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16 
il 
14 
27 
17 
643 


GEORGE GREWE PROMOTED 
George 
sales 





